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By First half, 1935 occ. ee *1,935,006  *344,164 % Sao Ral Saal 
b ’ oe First half, 1934 1,467,423 328,635 etroit, July 5.—Romping 
V s : y 5- s | P , , , ’ , nae : n oa 
Chris Sinsa augh Washington, July 5.—A rising | Domestic production (1st half, ’35)...... *1,839,994  *323,194 through the first half of 1935 with 





Ss r f si ; > si- | = ae a ss +i a maial a 

= ™ oo ee ‘<a Domestic registrations (1st half, ’35)... *1,471,580 *251,820 a oe ee of eos otk o sin = 
oe id cg a ed aoe | trucks totaling 2,335,369 units, the 
ROM WHERE I sit it looks) definitely observable in Washing- automotive industry now seems 


si famous beach course! ton today as plans were being | I Wh I Y e ade : ” ¢ 
as if the fa = | the ole ear headed for a 3,768,000 mark at 


at Daytona, Fla., over which most | completed for opening of the close of the calendar year 















































of the world’s speed records have| hearings Monday before the World production, U.S. makers: Registrations during the first half 
been made for the past quarter-| House Ways and Means Com- Entire year, 1935... .. *2,118,000  *650,000 will have kept pace with 1,471,580 
century, is about to be outmoded. | mittee. Domestic. registration: new passenger cars projecting a 
There’s a new Richmond in the| A statement by the chamber | Entire year, 1935.. ; "1,725,000 *503,000 total of 2,725,000 for the year and 


field, the Bonneville salt beds,| of commerce of the United States *Estimated 251,820 commercial cars which 
near Salduro, Utah, which comes | fulfilled expectations of observers | should mean a total of 503,000 
into the limelight at this moment during 1935. 


because of the invasion of ag Sales have not let up as we turn 
lish speed merchants who seek to, ] ] les Hi P 
Thats aaiie thems highly || Wegner Labor Bill C urys er Sa es ul Cak: 


the half way marker. During the 

carry with closing week of June many com- 

coveted records, Signed by Roosevelt panies reported a new all time 

. eak and none reported a reces- 

Plymouth Plans Expansion To from the  heubantl weeks 

mark. Production for June, how- 

—_---—— ever, apparently will fall below 

Detroit, July 5.—Shipments of | Detroit, July 5._-Plans for con- | the earlier estimates which placed 

struction of four additions to the| the month on a par with May at 

Detroit plant of the Plymouth| close to 390,000 units. Figures 

Motor Corp. were announced to- available now indicate a total not 
day by company officials as| in excess of 340,000. 





Washington, July 5.—The 
Wagner Labor Disputes 
Bill, guaranteeing labor the 


VERY LIKELY, as you read 
this, you will be hearing that} 
John Cobb, British sportsman, | 
who, with his Napier car 
crew, already is at Salduro, pre-| 
pared to go after the marks sot 
up by Ab Jenkins in the Pierce- 
Arrow, has got busy. Sitting on 


and right to bargain collectively, 
was signed today by Presi- 
dent Roosevelt, 


nearly half a million passenger 
cars and trucks during the first 
half of this year, an increase of | 








. ; aa - ‘ , , > aciva ; a z _| - . 
the side lines, waiting to see what 0 that a. _——- more than 25 per cent over ship-| plymouth celebrated the seventh| Sales during June, on the other 
his rival does, is Ab Jenkins, with | the unsoundness of the proposals, | ments for the first six months of | anniversary of its entrance into | hand, are likely to hold close to 
his new Duesenberg Special. When| Which will place new and nel last year, were announced today} the motor car industry. May when 293,201 new passenger 


Cobb gets through Jenkins will) —— Eoeees eee ee by the Chrysler Corp. The new additions will give | °@rS and 47,968 new trucks were 
eer eaing. Hd in the pbell, | Le: ague, in a nine-point declara-| The corporation produced and| Plymouth a total of nearly 1,000,-| Tesistered. These figures com- 
his great record of 276.816 m.p.h.| taxes on corporation incomes are| first six months this year. This a plant, already the big- Sees fies ADN aa in tion ane 
He thinks Salduro is faster than| designed to hit bigness, but in| figure represents more cars than | 5©S! 0Ubding of its kind in the 7 


A aa : ; 7 orld. It is expected that 103,900 | but modified downward later. 
a: > ; re reality would penalize many small | were shipped to dealers during all | “°T I " se esti ; are base 
Daytona and he hopes to prove it. seeahinehaean®” ec tte ppe » ¢ g square feet will be added to the These estimates are based on 


: er mane 2 fac é ing the first six 
Thi ans as vet have bee present building at Mt. Elliott the fact that during 
While no plans as yet have been| ‘The corporation shipped 65,346| and Lync i months, which normally account 
made by the automobile manufac- . . : and Lynch Roads. 5 ’ 

lt a units in June this year, com- for 54.80 per cent of the year’s 
turers with respect to an official . 


K. T. Keller, vice-president and | 715 - ; 
xresentation of views on the suk pared with 64,769 units in the general manager of the Chrysler total, 1,471,580 now passe nger cars 
pres é ews OF sub- : mr ys | were registered. There is reason 


tac a 4 + +. ., | Same month a year ago Ship- ¢ ‘ : : eon ee , . : 
ject of the tax program, it is re- & Corp., announced the Detroit ex- to believe that this ratio which 
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THESE ATTACKS on Old 
Father Time will be watched with 
interest by automotive engineers. 
Racing and speed trials have} 


taught them many things of value pao ‘ : ments for the second quarter! nanci : oe ae 
and Salduro ought to be the cru- (Continued on Page 4, Col. 4) . Pe e eC i j pansion plans le ss than a month is the average of the past six 
ve , j - were 237,330 units, the largest see-| after he confirmed reports that rears wi . 935 
cible that will be better than cul cae Gr aie aes Bie ett “a .o é years will hold true in 1935, If 
} ' é ) : y Oo 1 would reopen wo}, ‘thine the bal: ‘e at present 
crystal-gazing for these men who Pl P 1 at aa a ith} ‘ o4 anything the balance at pre: 
ae S S an to roauce | history and within 12,000 units of (Continued on Page 4, Col. 3) (Continued on Page 3, Col. 1) 


design motor cars and keep ’em the all-time quarterly shipment 


modern. : : New Light Car | peak established during the ini- 


LIKE MANY OTHERS I al tial three-month period this year 
SI aul Ure al- 
ways have confused Muroc Dry | At ‘deaall n Plant 


a 
Plymouth retail deliveries for ! ackard Shipments Break 
. , the week ending June 29 totaled r 
Lake with Salduro, and it has (Continued on Page 2. Col. 5 
remained for Ed Schipper, who a A l l 7 O hl P a i y R e Cc O r d Ss 


> > Je r ey Ile . 
always handles Hudson record- Butler, Pa., July 5.—Plans to 
eemidne ayenta-—and there have} take over the plant of the Amer- 
5 . i =+j ‘ , y ic j ~ r. © s 
been many successful ones—to set| ic#2 Austin Co. here which in- Detroit, July 5.--All records for | of 1934, despite the fact that pro- 
me straight on these locations. | volve production of around 6,000 car shipments in its history were} duction of the new One Twenty 
Mebbe you, my reader, have been small cars of a new type during broken by the Packard Motor Car] Packard was not completely un- 
in the same boat with me, so the first year’s operation, were Co. in| June Monthly, weekly | ger way until April of this year. 
and daily records fell during the | Shipments since Jan. 1 to date 
month as : : ; 
S |} total 20,879 as compared with 


i 
| . 
. a . | sclose av 
listen to what Schipper had to | disclosed today. 
| The plans became known when 
M. M. Gilman, vice-president i : : 
and anmanal manager Misclosed | 2,565 during the first six months 
ry - : oe . : of 1934. Shipments for June were 


say: : cae : 
“Muroc Dry Lake has been the| 2 Buenos Aires millionaire and an | 
: Atlanta, Ga., automobile execu- 
that June's shipments reached ; 
; ; } aaa <a | nearly seventeen times those of 
the high mark of 6,513. The best | . ye 
June last year, 6,513 as compared 














The Top Ten 


Passenger Cars 
First Ten in Registrations 
as Reported in ADN Today 
1935 1934 
Pos, Make Pos. 
1—405,195 Ford 230,875— 1 
2—216,110 Chev. 204,166— 2 
3—172,794 Plym. 124,867— : 










































mecca of west coast speed aspir-| (.~ ae } 
ants since the early days of mo- tive, through attorneys, asked the 
Butler council to reduce delin- 


toring. It is handy to Los 






































3 
ound 4— 78,230 Dodge 40,192 4 : 
Angeles, being just 125 miles in a| quent taxes on the plant property 5 64.019 Olde o 155— ; previous month was October, | ‘ith 390 
northeasternly direction from| if their plan to operate it is car- ean 60.146 Pont 39 677— 5 1928, when 5,805 cars’ were | we & = ia 
that city, with a good road lead- | ried out. The request was granted. 7— 32.592 Hud.* 26.996— 6 shipped. The previous record of A fact important to us,” saic 


weekly shipments was established | Gilman, “is that we have had an 
during the week of July 23, 1928,| encouraging increase in business 
with 1.535 cars In the week| With our larger and more costly 
ending June 29 last this all-time | Cars during the first six months 
record was. broken with 1,862} Of this. year Our, big car ship- 
shipments. -" =m | ntehts during the first half of this 

“Packard's shiprhents. since | s€ac excceded those for the first 
“were more | Six months of 1934 by 25 per cent. 
Cutlowr for stil) turther increases 


Delinquent taxes now total 
$27,000. 

In their letter to the council, 
the attorneys said that R. S./} 
Evans, Atlarita, president of Ev- 
ans Motors and of the American 
| Finance and Motors Corp., and 
his associates planned to seek 
federal court permission to take 


ing up to the edge of the Mojave 
Desert upon which the dry lake} 
is located. Muroc is not satis- 
factory, however, for heavy cars 
which go after records up to 10} 
miles, nor is it suitable for dis- 
tances over 1,000 miles. The sur- 
face has a tendency to cut, even 
under the wheels of stock cars. | 

(Continued on Page 14, Col. 4) (Continued on Page 2, Col. 5) 


8— 27,318 Buick 22,668— 8 
9— 19,274 Chrys. 9,826—10 
10— 17,110 Stude, 17,667— 9 
*tncludes Terraplane. 

Total All Makes 
1,181,580 771,691 
See complete figures to 
date. 1935-31, pages 16, and 

17, this issue. 





























| Jan. 1,” Gilman said, 
|than eight times: as large dz 4 
| those during the first six monthz (Covtinued on Tage 5, Col. 3) 
















To Weaken Corporations 


A 
> 


Detroit, July 5.--The United 
States Rubber Co. has sent to its 
stockholders a letter urging them 
to protest to their representatives 
in Congress against the proposed 
plan to tax corporations which 
operate as holding companies. 

“Taxing corporations un- 
soundly,” the letter says, “is just 
like killing the goose that lays 
the golden egg. Corporations in 
the United States support a very 
large proportion of the entire 
population, and any legislation 
which tends to weaken them is 
not only short-sighted but sui- 
cidal. 

Management Alarmed 

“The management of your com- 
pany is alarmed for the future 
safety of its stockholders’ inter- 
ests. It now asks the stockhold- 
ers if it would not be good judg- 
ment if each stockholder wrote 
his Representatives and Senators 
in Congress protesting the impo- 
sition of unsound, uneconomic 
and destructive taxes on corpo- 
rations.” 

The company suggests a letter 
to members of Congress, one 
paragraph of which reads: 

“As this kind of corporate tax 
is part of the plan for the so- 
called ‘share the wealth idea,’ and 
as the redistribution of wealth is 
only possible through the destruc- 
tion of capital and is the first 
step by Socialists for the com- 
plete overthrow of American in- 
stitutions and the beginning of 
the ultimate loss of independence 
by the American people, I protest 
and request you to vote against 
any and all bills which may be 
introduced in Congress which 
have such redistribution for their 
object.” 

Called Un-American 

The company’s letter to stock- 
holders reminds them that Presi- 
dent Roosevelt in a speech on 
Sept. 29, 1932, before his election 
accused the Hoover administra- 
tion of being the most extrava- 
gant in peace times in the history 
of the country and stated later 
that he regarded the reduction in 
Federal spending as one of the 
most important issues in the 
campaign. It reads, in part: 

“We are informed that it is 
un-American to allow large cor- 
porations to exist and it is pro- 
posed to tax to destruction cor- 
porations which have the form of 
holding companies. The proposed 
taxation directly affects 
company, which has been encour- 
aged by the government to oper- 
ate as a holding company for 
many years, and was so incorpo- 
rated 43 years ago. 


| 
“Your company is one of the 


large corporations which has 
been singled out in the general 
classification as one which is 
un-American although it em- 


ployed last year 29,099 persons in | 
and paid taxes | 


the United States, 
of $7,670,000.” 


General Motors 
Donates $1.000 


To Peace Cause 


Geneva, Switzerland, July 5. 
“Sympathetic support” for the 
work of the disarmament com- 
mittee of the 
tional Organization is expressed 
in a letter from Alfred P. Sloan 
ir., president of the General Mo- 
tors Corp., accompanying a gift 
of $1,000 to it which the commit- 
tee has made public. 
tioning that Viscount Cecil 
Chelwood had nominated 
committee for the Nobel 


the 
Peace 


your | 








Women’s Interna- | 


After men- | 
of | 


Prize and that; the General .Mo- | 


tors Export’ * Co.- had ° 
mended that ‘the corporation : fi- 
nancially support the committee's 
work, Sloan says: : «* .- 

“Our business: may pores he 
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U. S. Rubber Urges Stockholders to Protest Tax 
Says Levy Would Tend 


be international. It 
I believe, that our inter- 
indeed the interests of 
industrial and commercial activ- 
ity the world over, are best 
served by the productive proces- 
ses of industrial and commercial 
development accompanying peace 
rather than by the destructive 
pursuit of war activity.” 


said to 
obvious, 
ests and 


Committee members attach 
much importance to this action, 
representing it as the first serious 
evidence their organization has 
received that business considers 
neace and disarmament work ne- 
cessary enough for business as to 
invest in it. 


Passenger Car 
Sales in Detroit 


7,078 in June 


Detroit, July 5.—New car sales 
in Wayne County (Detroit) as re- 
ported by Detroit Auto Dealers 
Assn. for June totaled 7,678 units, 
against 7,917 units the same 
month last year. The total to 
date was 52,013, against 38,492 
last year. 

Ford led passenger car sales 
with 3,711 units in June, and 26,- 
692 to date. Second place went to 
Chevrolet with 1,056 and 5,913. 
Plymouth was third, registering 
606 and 4,357. 


| Andre 


| 
| 


is | 


| automobile 


Commercial car sales totaled 527 | 
and 3,542 to date, against 582 and | 


3,338 in 1934. 


In the commercial field, Ford 


led with 308 registrations in June. | 


Dodge took second place with 90 | from $21,248,000 in 1924 to $132,- 
for the month, Chevrolet third) 800,000 in 1933. 


with 71, 


Citroen 

French Motor 
Magnate, Dies’ 

Andre Citroen, 


died here 
operation. 


July 5. 
magnate, 
after an 
years old. 
whose factories turned 
than 1,000 motor cars 
an admirer of Henry | 
Ford and used the same mass | 
production methods. 

A year ago the French financial | 
and economic situation brough* 
trouble to his industries, and his | 


Paris, 


Wednesday 
He was 57 
Citroen, 
out more 
a day, was 


' kinds. 


|} and 
| Dutch 


| nique, 


ally. Ford is primarily an Anglo- 
Saxon, with Anglo-Saxon tastes 
habits. Citroen, although a 
Jew through his parents, 
was a Latin in his exuberance 
and love of beauty. 

The two men did not look alike. 
Citroen, in fact, in his sturdiness, 
aggressiveness, and round, ruddy 
face markedly resembled Sen- 
ator Couzens. 

“Ford of France” 

Citroen, who was often termed 
the “Henry Ford of France,” 
found his way into the manufac- 
ture of automobiles through the 
engineering department. He was 
a graduate of the Ecole Polytech- 
French engineering school. 
Before the war he designed, man- 
ufactured and sold gears of all 
He had just started pro- 
duction of a car called the Mors, 
at the rate of 100 a month, when 
the war broke out. He locked up 
his factory and went to the front. 

The French government took 
him out of the trenches and put 
him to work manufacturing 
trucks and shells. He built huge 


| factories down the Seine at Javel, 


| a 


Paris suburb. When the war 
was over he debated whether to 


| manufacture sewing machines or 


| automobiles. 


He chose automo- 
biles. 
Mass Output 


His first car was a tiny, five- 


| horsepower model designed to fit 


Andre Citroen 


health became poor. Last Dec. | 
21, his Societe Andre Citroen was 
placed in a state of judicial liqui- 
dation. 

He died while his creditors were 
attempting to save his factories, 
the balance sheet of which leaped 





Personally they differed basic- | 


| demand 10 years later. 
| could not make any money pro- 
ducing it. 


high gasoline costs and _ horse- 
power taxes. His success was 
phenomenal. The car was so 
good second-hand models were in 
But he 


Then he began building an 
American-type car with mass pro- 
duction methods, but with better 
bodies than American builders 
were using in the early twenties. 
He wanted American low costs 
with European beauty. Also, the 
engines were smaller to meet op- 
erating conditions. 

He quickly took the French 
market. Then he expanded all 
over Europe. 


High-Lights of 1934 Dealer Operations 


Out oF 12 USED CARS TRADED-IN - 
ONE GOES TO THE JUNK Heap — lias 


1934 NEW CAR AND USED CAR ACTIVITY IN AVERAGE DEALERSHIP 
(As revealed by reports received from 1370 representative dealers) 


THIS ACTIVITY FOLLOWED 10 AVERAGE NEW CAR AND TRUCK SALES 


(WHEN DEALER SELLS ) 


Any ey My Slay Gi ain fir, ty Bn Sm 


( HE DIRECTLY TAKES IN eye ON THE AVERAGE ) 
Pe Pe Pee 


Po Ged ( 


(pur IN SELLING THESE TRADE-INS HE TAKES IN ALMOST ) 
EEE WY cnsteneniceacsicacpampeseeetaneamsiencinanie 


CIN THE FINAL ANALYSIS TO COMPLETE 10 NEW CAR SALES HE HAS TAKEN IN TRADE ) 
Be Be Bre Be Bo Po Bre Ba Be Bre Bo Go Be Be Bre (\S) used car trade-ins - 150.4 “% 


(THE AVERAGE DEALERS SELLS ) 
Be Be Bre Bie Be Be Be By Bee Be Boe Be Be Be Boe Be Pe (17) used cars— 172.2% 


INSTALLMENT SALES 


New Cars 
Used Cars 
All Cars 


Jan.1, 1934 


resom- | |° 


The above graphic ore by the National Automobile Dealers Assn., shows the dealer experience in 1934. 
Dealers must handle 17 


traded * ih; gobs w the heap 


‘ 


thy day fling Gm Gy 
Py Pe Be Be Be 4 
Be Boy Ge fm fm 4 


1934 TURNOVERS 


-— Saas 


10 TIMES 


used cars for every new car sold. 
deferred payments. 


New cars at retail—1!00 


used cars — 74.7 ‘% 


other used cars—- 47.3 % 


(Based on 10 cars sold ) 


54.4 “ 
57.9 


56.6 %/o 


Dec. 51, 1954 31, 1934 


Every 12th car 
More than half of all cars sold are on 








bahwes Board 
Continued For 


Next 30 Days 


Washington, July 5.—President 
toosevelt this week extended for 
a period of one month the life 
of the National Labor Relations 
Board, preliminary to the estab- 
lishment of machinery under the 
Wagner labor disputes bill. At 
the same time, the President ex- 
tended indefinitely the steel and 
textile labor boards. 

These boards were created un- 
der the NRA but they have not 
been functioning since codes were 
outlawed by the United States 
Supreme Court. Although the 
National Labor Relations Board 
will continue until August 1, un- 
der the order issued this week, it 
is expected that steps will be 
taken almost immediately to form 
the new labor organization as 
provided under the Wagner-Con- 
nery measure. 

Competent observers here con- 
tinue confident in their belief 
that the constitutionality of the 
Wagner legislation will be chal- 
jenged by early court action. 


Chrysler Corp. 
Retail Sales 
Set New Peak 


(Continued from Page 1) 


10,244 units. The figure repre- 
sents an increase of 7.7 per cent 
over the previous week and 10.2 
per cent over the same week a 
year ago. 

Plymouth’s previous weekly 
sales record of 10,055 units was 
established during the week end- 
ing April 27, this year. The week 
ended June 29, was the fourth 
week this year that Plymouth 
sales have passed the 10,000 mark. 
Plymouth has sold more than 
9,000 units every week since 
Mar. 23. 

Accumulative sales of Plym- 
outh cars for the first 26 weeks 
this year were 214,887 units. This 
was a gain of 34.5 per cent over 
the 159,725 units sold in the same 
period last year. 

Dodge dealers’ retail deliveries 
during the week ending June 29, 
reached 9,639 new passenger cars 
and trucks for the week. This, 
compared to sales recorded for 
the corresponding weeks of 
former years, makes the week, in 
point of sales, the second-highest 
in the company’s history, being 
exceeded only by the week ending 
May 1, 1926, in which passenger 
car and truck deliveries reached 
the total of 9,927 units. 

Dealer reports so far tabulated 
show that passenger car deliveries 
made during the week ending 
June 29 consisted of 8,253 Dodges 
and Plymouths, as against 7,137 
for the preceding week; Dodge 
truck sales accounted for 1,386 
vehicles, as against 1,210 in the 
preceding week. 


Plan to Produce 
New Light Car 
At Austin Plant 


(Continued from Page 1) 
J g 


over and operate the plant. One 
of Evans associates in the project 
will be Martin Tow, a retired cap- 
italist of Buenos Aires, according 
to the letter. 

According to the attorneys, their 
clients plan to invest from $300,- 
000 to $500,000 in the project and 
to produce about 6,000 cars the 
first year. They expect to provide 
employment for from 200 to 400 
men and plan to produce a small 
car differing widely in body de- 
sign and mechanical equipment 
from the Austins formerly built 
in the plant. 
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Fir... Half Pace Forecasts Near Record Year in ’3 


3,768,000 Output 
Now Seems Sure; 
Sales are Higher 


(Continued from Page 1) 
seems to favor a heavier than 
normal percentage of sales in the 
last half. In the commercial car 
field, the registrations during the 
first six months usually account 
for approximate 50.74 per cent of 
the entire year’s. registrations. 
During the first half this year the 
industry registered 251,820 units 
and if the ratio of the past six 
years holds in 1935 the 503,000 
units seems assured. This would 
make 1935 the second highest 
truck selling year in the history 
of the industry being exceeded 
only by 1929 when 527,057 new 
trucks were registered. 

If these estimates hold true 
1935 will have proved the best 
year in a sales and production | 
way the industry has had since 
1929 and will compare favorably 
with any of the “good” years in 
the industry’s past. Unless some | 
unforeseen obstacle should de- 
velop in the near future these 
estimates should prove conserva- 
tive rather than optimistic. 





Just at the present there is| | 


nothing on the horizon which | 
could be considered in the light 
of an obstacle. Used car stocks, 
it is true, are somewhat top- 
heavy, but a recent survey con- 
ducted by the National Automo- | 
bile Dealers Assn., among 212) 
dealers indicated that average 
percentage of the 30 days sales 
to stocks on hand was 101 per 
cent for new cars and 115 per cent 
for used cars. 


(See Tables on Pages 16 and 17) | 


This survey placed the average 
number of new cars in stock per 
dealer at 23 and the average num-| 
ber of used cars in stock per 
dealer at 33.5. In both cases| 
these figures would seem high in | 
view of the relation of registra-| 
tions to sales. This difference 
might be accounted for by the 
fact that a greater percentage) 
of dealers answering the NADA 
survey were larger dealers with 
consequently larger stocks. 

A breakdown of dealers by 
states, which appeared in the 
Second Review and Reference} 
‘Book published by ADN, puts the | 
total dealers in the country at| 
39,303. If each of these dealers | 
were carrying an average of 23 
new cars and 33.5 used cars it| 
would mean a stock of close to) 
900,000 new cars and over 1,300,-| 
000 used cars and an investment 
of better than $500,000,000. 

Figuring dealer stocks on the 
basis of registrations and pro- 
duction which of course cannot 
be worked out in the case of used 
cars the total would fall between | 
300,000 and 400,000 units. This 
discounts carry-over stock from 
1934 but in the great majority of 
cases dealer shelves were well 
cleaned of new cars at the close 
of 1934. The 300,000 to 400,000 
stocks are arrived at by compar- 
ing production for the domestic 
market against domestic registra- 
tions. With June totals estimated 
in both cases the domestic produc- 
tion of new passenger Cars| 
totaled 1,839,994 during the 
first six months. Registrations 
reached 1,471,580 leaving a margin 
of 368,414, many of which were 
consumed in government  pur- 
chases and do not show up in the 
registrations. Truck production 
for the domestic market in the 
same period totaled 323,194 and 
domestic registrations totaled 
251,820, leaving a margin in dealer 
hands of 71,374. This figure too 
does not allow for unregistered 
government purchases, and in 
both cases it is assumed that the 
entire production has been trans- 
ferred immediately into dealer 
stocks. 

In the used car field there exists 
no accurate check on stocks. But | 
it is likely in this case as in the 
new car stocks that the figure of | 
33.5 cars per dealer, if used on a 
(Continued on Page 16, Col. 1) 
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UNITED STATES 


Year Total Passenger Cars 


and (All Domestic 

Month Vehicles) Total Market 
*January 292,817 229,233 212,232 
*February 335,699 275,623 258,389 
*March ..... 429,834 361,816 337,088 
April 477,716 401,628 368,617 
Oe 364,721 307,522 286,608 
PIMMO s00kse 319,600 264,172 245,820 
Total... ..2,219,387 1,839,994 1,708,754 

| *Estimated. 
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Foreign 
Markets 
17,001 
17,234 
24,728 
33,011 
20,914 
18,352 
131,240 


Commercial Cars, Trucks, 


and 


Total 
63,584 
60,076 
68,018 
76,088 
57,199 
55,428 

323,194 


Domestic 
Market 


54,588 
51,001 
58,008 
57,416 
46,884 
45,526 
314,010 


Road Tractors 


Foreign 
Markets 
8,996 
9,075 
10,010 
18,672 
10,315 
9,902 
66,970 


Production Estimate 


Total 
10,607 
18,114 
21,975 
24,121 
20,765 
20,400 

115,982 


CANADA 


Passenger 
Cars 


8,269 
13,885 
18,179 
20,686 
17,093 
16,900 
95,012 


Trucks 
2,338 
4,229 
3,796 
3,435 
3,672 | 
3,500 

20,970 





Colo. Carries Out 
| Plans for State 
Recovery Board 


Denver, Cole, July 5.—Gover- 
nor Edwin C. Johnson is complet- 
ing plans for the operation of the 
state recovery board, a statewide 
group, authorized by the last 
Colorado legislature, and whose 
functions are similar to the orig- 
inal NRA. 

Previously Governor Johnson 
had named John E. Gross, of 
Denver, as labor’s representative 
on the board, and J. G. Johnson, 
of Boulder, to represent the con- 
sumer. During the past week he 
named nine men as _ industry’s 
representatives. Only one of these 
will serve at a time. Each will 
sit with Gross and Johnson as the 
code for his particular industry 
| comes up for consideration. 

Among the industries of the 
state that have registered a de- 
sire for a state code is the motor 
vehicle retail industry and the 
governor has appointed Tom Bot- 
terill, Tom Botterill, Inc., Hudson 
and Essex distributor of Denver, 
as its representative. Mr. Bot- 
terill was chairman of the NRA 
automobile code authority in 
Colorado. 

While the act, like the NRA, 
may be declared unconstitutional, 
the governor said that since it 
had been passed by the last legis- 
lature he believed the appoint- 
ments should be made. 


Reo Truck Registrations 
Exceed 5 Year Record 


Lansing, Mich., July 5.—Total 
May registrations of 616 new Reo 
Speed Wagons in the United 
States have exceeded by a sub- 
stantial margin every previous 
month this year and every other 
May since 1930, according to C. 
A. Triphagen, general sales man- 
ager of the Reo Motor Car Co., 
who adds that the May state 
registration figures do not include 
an even larger number of Reo 
trucks delivered to the United 
States government during the 
| month. The May, 1935, figure al- 
| most doubles the average of pre- 
vious months this year and the 
May average for the preceding 
four years. 


Father Coughlin Seeks 
To Form Auto Union 


Detroit, July 5.—-Out-federating 
the American Federation of La- 
| bor, Father Charles E. Coughlin, 
| radio priest, has called for a mass 
meeting of automobile workers 
to be held on Belle Isle here Labor 
| Day. Father Coughlin proposes 
to form a workers’ union which 
will demand a flat yearly pay of 
$2,150 per worker. 

The extra cost of this pay in- 
crease, he says, shall be taken 
from the plants and out of the 
pockets of the buyers of new au- 
tomobiles, which he claims are 
now priced too low. 





Minnesota Auto Owners 


Refunds Total $772,000 


St. Paul, Minn., July 5.—Re- 
| funds totaling $772,000 are now 
| being made to Minnesota auto- 
mobile owners who paid their 
1935 license fees before the new 
license rates were passed by the 
state legislature, Secretary of 
State Mike Holm announced 
today. 

Registrations are falling short 
of last year, Holm reported, with 
666,470 motor vehicles registered 
at the present time as compared 
with 724,110 during 1934. Reve- 
nue received by the license de- 
partment to date this year totals 
$6,872,869, from which will be de- 
ducted the $772,000 in refunds, 
In 1934 the state collected $6,614,- 
ry O 
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Says Corn State New Car Sales Will Boom in Fall 
Bumper Crop | 
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Ex pected 


By F ederal Statistician 


5. 


Lincoln, Neb., July 
everything into _ consideration, 
prospects over Nebraska as a 
whole are more encouraging from 
the standpoint of new car sales 


this fall than they have been 
since 1930. Harvesting of small 
grains is commencing in the 
state, and the quantity, quality 
and price all are considerably 


above last year. Conditions also 
are excellent for cattle and hay. 
Corn Outlook Key 

The element of chance that 
enters largely into whether sales 
will strike a prosperity peak this 
fall is the corn crop, and A. E. 
Anderson, state and federal stat- 
istician, reports that prospects are 


fair despite a cold spring and an| 


unusually great amount of rain 
which delayed planting and re- 
tarded growth. If the state is 
spared an early frost, the corn 
crop is almost certain to return 
a bumper yield in spite of early 
handicaps. ; 

Retail business including new 
car sales has shown a noticeable 
spurt in small Nebraska towns as 
well as in Iowa and Northern 
Missouri during June, according 
to the state retailers’ association. 
Samuel L. Cooper, president of 
the Associated Retailers of 
Omeha, recently declared: 


Stock Replacement 


The middle west, barring some 
unforeseen calamity, is going 
places this year. I’m very bullish 
right now. Crop prospects are 
excellent, with good reports even 
from South Dakota. A retailer at 
Fairfax, Mo., told me that his 
business in May was the best for 
any month since 1929, while June 
has been holding up unusually 
well.” 

One result of increased new car 


sales in the rural districts is : 
considerable reducing of stocks 


which will have to be replenished 
within 60 days or so 


15th PAA Meet 


Plans Progress 


rf 


Pittsburgh, July 5. — Plans to 
make the 15th annual convention 
of the Pennsylvania Automotive 
Assn., scheduled July 22 and 23 
in the William Penn Hotel here, 
the most outstanding in the his- 
tory of the organization are well 
under way, it was announced this 
week by C. S. Klugh, secretary- 
manager. 

A quota of 1,000 registration 
tickets has been set by the attend- 
ance committee, and the first 
mailing has already gone forward 
to members. 

The tentative lineup of speakers 
now includes: James Dalton, edi- 
tor of Motor magazine; Edward 


Payton, market analyst; Don 
Blanchard, Automobile Trade 
Journal; Leon Banigan, Auto- 
mobile Trade Journal; Frank 
Santry; A. R. Sandt; R. C. Jones; 
and John J. Hall. 

A golf tournament at the 
Churchill Valley Country Club, 
followed by a banquet and frolic 
in the evening, will bring the 


convention to a close, July 23. 
Committeemen in charge of the 
convention are John V. Booth, 
general chairman; Thomas F. 
Dunn, publicity; Edward D. Mc- 


Kean, attendance; George P. 
Gray, entertainment: R. E. Beh- 
len, golf; Charles L. Day, recep- 
tion; James J. Kilroy, transpor- 
tation, and W. N. Owings, secre- 
tary-treasurer. 
Carboloy Names 
Detroit, July 5. - Carboloy Co., 


Inc., of this city, manufacturers of 
cemented carbide tools and dies, 
have announced the appointment of 
the Hartley Wire Die Co., Water- 
bury, Conn., as an authorized dis- 


tributor of Carboloy cemented car- 
bide dies. 


Taking | 


Bliss Announces 
List Prices on 
New LaF ayettes 


Kenosha, Wis., July 5.— Prices 
of the new 1936 LaFayette, now 
on display at Nash-LaFayette dis- 
tributing agencies throughout the 
country, were announced today 
by C. H. Bliss, vice-president and 
director of sales of the Nash 
Motors Co. 

The 1936 LaFayette line is 
available in six body styles, listed 
as follows: 

Three-passenger business coupe, 
$595; five-passenger Victoria, two- 
door, $625; five-passenger coupe 
| with rumble seat, $650; six-pas- 

senger Victoria with trunk, $655; 

six- passenger four-door sedan, 
| $675, and six-passenger four-door 
| touring sedan with trunk, $700. 


‘Plan to Form 
Dealer Group 
For Dominion 


Vancouver, B. C., July 5. 
Progress of the efforts to form the 
Dominion Automobile Dealers 
Assn. was revealed recently dur- 
ing a visit to the Pacific coast of 
the organizer, J. R. Dixon, head 
of the Dixon Bureau of Equity, 
Toronto. The organization is de- 
signed to embrace automobile 
dealers from coast to coast and is 
expected to start functioning by 
the beginning of 1936. 

One of its objectives will be 
to obtain legislation requiring au- 
tomobile dealers to be licensed 
and placed under a code of fair 
competition and ethical business 
practices such the insurance 
agents in the Dominion are now 
compelled to observe. Dixon feels 
such action would purge the in- 
dustry of “the wilful, persistent 
chiseler.” 

He also suggests that a strenu- 
ous effort be made to obtain a 
standard laid-down price for new 
cars in all parts of Canada. He 
estimates that in British Colum- 
bia, furthest point in Canada from 
manufacturing centres, this pol- 
icy would reduce the price by $115 


as 


to $125, while it would only add 
from $10 to $25 to the price in 
areas adjacent to the factories. 


In the matter of used cars the 


suggestion is that the code pre- 
scribed by NRA in the United 
States should be followed _ in 


Canada to a large extent. 


Va. Bus Regulation 


May Undergo Change 
tichmond, Va., July 5 (UTPS). 
The Virginia state corporation | 
commission will have to set up a 
new type of rate regulation ma- 
chine if and when the national 
House of Representatives concurs | 
with the Senate on the Federal | 
bus regulation bill, it was learned 
today 

The 





regulatory act will make 
necessary a state supervision of 
intra-state bus rates similar to| 
present supervision of rail rates, | 
H. Lester Hooker, member of the | 
Virginia commission in charge of 
bus matters, said. 


Billboards Banned 
From Minn. Highways 
Minneapolis, Minn. July 5 
The 1935 summer tourist is due} 
for a surprise as he wheels along 
the highways of Minnesota and 
other states this summer. 
Thousands of highway bill-| 
boards, objectionable either in| 
hazards to driving, as unsightly | 
in themselves or because they 
hide attractive natural vistas, | 
have been removed since the va- 
cation season of 1934. 
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Pros per 





D. S. Eddins, president of Plymouth, can afford to smile. 


ity Smile 





On Plymouth’s seventh birthday 
he announced plans for four new additions to the Detroit plant which will then become the 
largest building of its kind in the world. Plymouth sales for 1935 are the largest in history. 


Plymouth Plans Ex pansion 


To 2,400 Daily Capacity 


(Continued 


plants at Evansville, Ind., in the 


late fall. More than $1,000,000 
will be spent to re-equip the 
Evansville plants in preparation 


for an initial production there of 
about 300 cars daily. 

The added space 
the new additions 


afforded by 
will be used 


for storing Plymouth bodies and | 


to increase the space available 
for production lines by moving 
non-productive departments, such 
as factory maintenance, tool 
rooms, machine repairs and shop 
supplies into the newly built area. 
Five hundred bodies could 
stored in one section of the pro- 
jected additions. Moving 
productive departments into the 
new additions will give sufficient 
added space on the 
lines to step up the plant’s capa- 


city for building motors and parts | 


necessary for the assembling of 
completed cars at Evansville and 
Los Angeles. 

Completion 
and Detroit 


of the 
projects. will 
facilities for a capacity of about 
2,400 cars daily in its three plants. 


Plymouth was first announced 


to the public July 7, 1928, just 
seven years ago. More than 
1,155,000 Plymouths have rolled 


off the assembly lines during the 


| first seven years of the company’s 


history. Plymouth’s climb to 
share one of the first three posi- 
tions in motor car production has 
been called one of the outstand- 
ing industrial feats of the depres- 
sion years. 

Only one out of every hundred 
cars sold in 1928 was a Plymouth. 
Then Plymouth sales kept mount- 
ing to include a greater portion 
of the total motor car market 
each year until last year Plym- 
outh reached the ratio of one to 
every 31% cars sold by its two 
competitors in the low-price field. 
And 1935 is proving to be the 


| greatest year in Plymouth’s his- 


tory with 264,286 cars produced 
during the first six months. 
Chrysler’s foresight in staking 
$9,000,000 on the economic future 
of the country when the United 
States hit the bottom of the de- 
pression in 1933 was recalled by 
Plymouth sales executives 


constantly mounting sales figures 
during the worst period of the 


be | 


non- | 


production | 


Evansville 
give | 
Plymouth completely equipped | 


this | 
week as they scanned charts of | 





1) 
lepression. The $9,000,000 was 
spent for dies, tools, jigs, fixtures 
and machinery at a time 


from Page 


country was thrown into financial 
chaos. 

At that time Chrysler said: 
“No man with an honest product 
to sell can be afraid of the fu- 
|}ture. And no man with a hard- 
| earned dollar to spend should be 
afraid to spend it. There is no 
patent remedy that will bring 
back prosperity to America. The 
| one way that business can regain 
its normal stride is by the intro- 
duction of new products of such 
outstanding value that the public 
will buy in increased numbers, 
thus placing money in circulation 
and clearing the clogged channels 
| of trade.” 


President’s Tax 
Plan Faces Stiff 
Protest Monday 


(Continued from Page 1) 


garded as likely that the taxation 
committee of the Automobile 
Manufacturers’ Assn. will meet 
very shortly to discuss the mat- 
ter in complete detail, This will 
be in line with traditional AMA 
procedure. The Association’s tax 
committee is headed by Roy D 
Chapin, chairman of the Hudson 
Motor Car Co. On July 4, the 
President conferred at the White 
House with members of the House 
Ways and Means Committee and 
the chief executive is known to 
have emphasized his desire for 
definite action at this session of 
Congress. Furthermore, it was 
learned that stiffer schedules than 
those first announced are likely. 
At the beginning of the hear- 
ings, which are slated to open 
Monday, a bill will not be before 








the committee, Chairman Robert 
L. Doughton explained. Repre- 


sentative Doughton also said that 
an 
fine the bill to the four items 
proposed by the President: name- 
ly, inheritances, gifts, graduated 
corporation income, and large in- 
dividual incomes. 


|changes in existing excise taxes 
| will not be heard at this time. 


when | 
the banks were closing and the | 


effort would be made to con-| 


IN. Y. City Sued 
To Ban Levy 
On Auto Fuel 


July 5.—On the 

ground that the gasoline sales 
tax prescribed by the city is a 
“tax upon a tax” because sellers 
| are required to include in the 
sum collected from motorists a 
tax on the levy collected for the 
State tax, the Socony-Vacuum 
| Oil Co. and a dozen other of the 
largest gasoline concerns filed 
| suit in the Supreme Court yester- 
day asking the court to declare 
the requirement illegal. 


Mounting protests by motorists 
| against payment of the tax in the 
manner prescribed and absolute 
refusal by many to pay form the 
basis of the joint suit. The com- 
plaint says that the oil companies 
|} are in a “dilemma” in their at- 

tempt to abide by the rules. It 
holds that to avoid civil and crim- 
| inal liabilities provided in the law 
| the filling-station proprietors must 
sue their recalcitrant customers 
to collect the tax computed in the 
alleged illegal manner or pay the 
tax themselves, “in which event 
they run the risk of criminal li- 
ability for absorbing the tax.” 


The companies hold that the 
method of computing the city tax 
is unconstitutional because it 
| conflicts with the provision of the 
Sales Tax Law that specifically 
exempts “receipts from services 
to the State.” 


Dodge i Hold 
- Radio Dealer 
Meeting July 15 


rt 


Detroit, July 5.—A_ business 
meeting via radio will be staged 
by the sales organization of 
Dodge on July 15, it was an- 
nounced today. Over the Colum- 
bia Broadcasting System, at 2:39 
p.m. E.S.T., a Dodge Economy 
Day program will be broadcast to 
dealers, salesmen, service person- 
nel and, of course, the public. 


The principal speaker on the 
program will be A. vanDerZee, 
Dodge general sales manager. He 
will convey to his co-workers and 
to Dodge owners a direct, per- 
sonal, simultaneous message of 
greeting and of the company’s 
appreciation of the part they 
have played in realizing new high 
sales records for the first half of 
the present year, it is said. 

The reason for resorting to this 
unusual means of communication 
| is that the field forces of Dodge 
| have grown to 60,000 members. 
| Advertising in over 1,100 papers 
throughout the country will also 
be used to popularize the econ- 
omy theme, which will be a prin- 
cipal subject of the broadcast. 

Supporting features of the pro- 
gram will include Ted Husing as 


New York, 





master of ceremonies, Arnold 
Johnson and his orchestra, the 
Revelers, and Victor Moore, the 


comedian. 


Automotive Men Named 


To Michigan C of C 


Lansing, Mich., July 5.—Clar- 
ence B. Hayes, president of Hayes 
Industries, Jackson, Mich., has 


been elected vice-president of the 


south central district for the 
newly organized Michigan State 
Chamber of Commerce. James 
McEvoy, general attorney for 
General Motors in Detroit, has 
been named vice-president for 


the south district of Michigan. 
Other men prominent in the 
automotive industry serving on 
the board are: Howard E. Blood, 
president of the Norge Corp., De- 
troit; John H. Schouten, president 
| of the Schouten White Co., Grand 


Proposals looking toward | Rapids; and Hirman H. Walker, 


chairman of the board of the 
Hoskins Mfg. Co., Detroit. 





Tribune—S ponsored Move 


Called Highly Successtul 


By MEL ADAMS 
Chicago, July 5. Giving the} 
major share of credit to the Chi- 
cago Tribune, which 


sponsored | 


the Chicagoland Used Car Week | 
with the co-operation of new and} 


used car dealers, M. J. Lanahan, 
president of the Chicago Automo- 
bile Trade Assn., 
a reduction in used car inven- 
tories among dealers ranging 
from 33 to 50 per cent by compar- 
ison with stocks of cars on hand 
before the drive started. 
Lanahan described June as one 
of the best used car months in 
this area for the year and added 
that the heavy rains which inter- 
fered with business during the 
early stages of the event have 
been more than offset by the sti- 
mulus to sales of used cars since 


the advent of better selling 
weather. 
Effect Noticed 
“The cumulative effect of used 


car buying interest built up by 
the Tribune-sponsored Used Car 
Week had been noticeable since 
the drive ended on June 23,” said 
Lanahan. “I attribute many sales 
to the efforts which created a re- 
newed demand for used cars. 


“My conclusions are based upon 
a survey in the trade and talks 
I have had with a number of 
leading dealers and distributors 
in this city.” 

A 25 per cent gain over June, 
1934, was made in Cook County 
new car registrations last month, 
it is revealed in the tabulations 
released by R. L. Polk & Co. 
Units registered totaled 8,151 as 
compared with 6,431 
last year. The figures also showed 
the expected seasonal decline as 
compared with May of this year 


when 9,941 new cars were reg- 
istered. 
Ford Leads 
Bucking the seasonal trend 


were Chevrolet with 1,382 for June 
to 1,337 for May; Nash-LaFayette 
with 157 to 151; 
155 to 147; Lincoln with 14 to 13, 
and Pierce-Arrow with 6 to 0. 
Ford maintained a 
record of being out in front, 2,343 
units being registered as compared 


today reported | 


in June of | 





F ord of Canada’s 
°35 Production 


To Exceed 65,000 


Windsor, Ont., July 5.—Ford of 
Canada’s production in 1935 ap- 


pears likely to substantially ex- | 


ceed early estimates of 65,000 
units for the year, Wallace KR 
Campbell, president, announced 
here today in revealing figures 
of sales for the first six months, 
exceeding all of last year’s sales. 
“Our sales during the first six 
months of this year are a reflec- 
tion of better business conditions 
in Canada and in other parts of 
the Empire,’ Campbell com- 
mented. “In 1933 our total sales 
were 26,398 units; last year they 
rose to 48,917; this year the six 
months’ total at the close of busi- 
ness June 29 was 50,300 units. Of 
this total 23,725 units were de- 
liveries to dealers in Canada, and 
26,575 were shipments for export. 
“Although our export business 
is running at an all-time record 
rate this year, the relative in- 
crease over last year has been 
greatest in domestic sales, which 
we feel is most gratifying as sig- 
nifying a really substantial im- 
provement in Canadian domestic 
trade generally. On May 20 our 
deliveries to dealers in Canada 
passed our total domestic sales 
for all of 1934, which were 18,861 
units. 
“As a result of this 
from the much lower 
recent years, we have 
this year during the first six 
months to pay to our employes 
more than $6,000,000 in wages and 
salaries, compared with $3,- 


recovery 
figures of 
been able 


as 


| 400,000 in the same period of 193! 


| and $6,500,000 in all of 1934. 
| creased 


| stepped up from 


Studebaker with | 


consistent | 


with 3,268 for May and 1,606 for} 


In- 
hourly wage rates are 
involved in these figures, as dur- 
ing 1934 our minimum rate was 
50 to 621% cents 
and this summer it was 
again to cents an 


an hour, 
advanced 
hour.” 


75 


Glass Laws Enacted 
In Calif. and Wisconsin 
A 


tee: New York, July 5. safety 
a. 1934, Although gaining over glass bill has been approved by 
ay, in second place, Chevrolet! the governor of California and is 


showed a loss from June last year 
when 1,489 cars were registered. | 

In third place was Plymouth 
with 983 units. Following in order 
came Dodge with 742, Oldsmobile | 
with 673, Pontiac with 548, Buick | 
with 274, Chrysler with 191, Pack- 
ard with 179, Hudson-Terraplane 


| 


| now 


| motor vehicle 
T | registered nor 


It provides that on 
Jan. 1, 1936, no new 
shall be sold or 
shall any person 


a law. 


and after 


| operate any motor vehicle sold as 


| after 


with 178, Nash-LaFayette with| 


157, Studebaker with 155, De Soto 
with 120, Cadillac-LaSalle with 92, 
Auburn with 42, Graham with 36, 
Hupmobile with 17, Reo and Lin- 
coln with 14, Pierce-Arrow with 
6, Willys with 2 and 3 classified 
under miscellaneous, 


Bendix Aviation Adds 
Spark Plugs 
South Bend, Ind., July 5.—An-| 


nouncement of the acquisition of | 
Hurley-Townsend Corp., manu- 








motor vehicle in California 
such date unless it be 
equipped with safety glass of an 
approved type wherever glass is 
used in partitions, doors, wind- 
ows or windshields. 

A safety glass law has been 
enacted in Wisconsin which 


a new 


| makes it unlawful to operate any 


| 
| 


facturers of spark plugs for aero- 


nautical motors, by Bendix Avia- 


: 
tion Corp., was announced here} 


today by Vincent Bendix. 

In addition to Hurley-Townsend 
plugs, engineers of Scintilla Mag- 
neto Co., Inc., have developed a/| 


new aircraft spark plug, said to! pe 


contain many new features. De- | 
tails of this new product will 
shortly be announced by Scintilla. 


Merchandising of both Hurley- 
Townsend and Scintilla plugs will 
be directed by sales executives of 
Scintilla, Bendix stated, and all 
sales and manufacturing activities 
of both companies will be located 


motor vehicle, registered in Wis- 
consin and manufactured after 
Jan. 1, 1936, unless it be equipped 
with safety glass of an approved 
type, wherever glass is used 


to Line. therein in partitions, doors, wind- 


| ows or windshields. 


| to operate 


An amendment to the West 
| Virginia safety glass law which 
in some respects is in conflict 
with provisions of the law which 
remain unchanged, provides for 
an effective date of Jan. 1, 1937, 
after which it shall be unlawful 
any motor vehicle, 


| manufactured thereafter and reg- 
| istered in West Virginia, unless it 





| 
| 


in Sidney, N. Y., the present home | 


of the Scintilla company. 





equipped with safety glass of 
an approved type, wherever glass 
is used in doors, windows, wind- 
shields and sideshields. 


Tax Collections Up 


Frankfort, Ky., July 5—The Ken- 
tucky Tax Commission reports that 
gasoline tax collections for the month 
of April totaled $724,056.39, as com- 
pared with $789,513.09 in April, 1934. 
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hicagoland Used Car Week Cuts Dealers Stocks 
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Makes Economy Run 





This Graham six touring sedan is reported to have averaged 28.29 miles 
During the first half of the trip, it is 
An average of 31.27 miles per gallon in an elapsed time driving average of 32.4 miles per hour. 
at Yuma, who checked the car with Osborne Wedgeworth, center, who drove the entire 


Los Angeles and Yuma, Arizona. 
gallons of gasoline. 


Dickerson, manager of the Western Union office 


run. At the left is L. 


Pachord Shipments Break 


e gallon of gasoline on a round trip economy run between 
urther said, the Graham made the 281.5 miles on exactly nine 


Right, W. H. 


C. Barnard, Los Angeles ‘ewspaperman, official observer on the run, 


All Previous High Marks ° 


(Continued from 


in this division of our 


good. 

“This half year has been one 
of the most important periods in 
the history of our company. It 


was marked for us with the suc- 
cessful launching of a completely 
that 


new car has opened a 
greatly broadened market for 
Packard. In all of the 36 years 
Packard has been building fine 
cars we have never brought out 
a car which won as great or as 
an immediate acceptance from 


the public. 

“Our plans for the expansion of 
our business and for lifting Pack- 
ard to an even more important 
position in the industry have pro- 
gressed smoothly. We now have 
two plants operating where be- 
fore we had one, and since Jan, 1 
we have increased the number of 
our dealers from 514 to 1,104. 
More than 15,000 of our new cars 
are now in the hands of the 
public. 

“The addition of 


business is | 


590 new deal- 


1) 
ers to our field organization natu- 


Page 


rally is going to mean much to 
us in sales volume as our sales 
outlets are more than double the 
former number. We are now 
represented in hundreds of motor 
buying communities where we 
formerly had no sales and serv- 





ice facilities. 
“Our distributors and growing 
dealer organization are in splen- | 


the sales 
to obtain. 
ab- 


did position to handle 
volume which we hope 
Their stocks of used cars are 
normally low. They 
ganized for their 
operations and are 
pressed with the dollar 
our cars and the public’s accept- 
ance of them. 

“We are still far behind in 
dealer orders although in nearly 
all parts of the country our dis- 
tributors and dealers are now in 
position to make immediate de- 
livery of practically all of our 
seven body types the One 
Twenty division.” 


greater 
im- 


own 
greatly 


in 


Gas Tax Rises 


1920 | 1921 | 1922 | 1923 


TAX COST PER CAR 
Based on Average Consumption 


1924 | 1925 | 1926 | 1927 





1928 | 1929 | 1930 | 1931 | 1932 | 1933 


FUEL COST PER CAR 
Based on Average Consumption 
of 600 Gallons per Year. 


Chart shows how average motorist, consuming 600 gallons of motor fuel yearly in traveling | 


the highways, pays less than half as much for the gasoline as he did in 1920, 
as much in taxes! 


but 60 


are well or- | 


H ladies Retail 
Sales Increase 


Over 45 Per Cent 


Detroit, July 5.—A total of 
2,403 domestic retail sales, the 
second largest weekly total in 


1935, was reported by Hudson and 
Terraplane distributors and deal- 
ers during the week ending June 


29. This accounted for a gain of 
32.5 per cent over the total for 
the previous week, which was, 
according to W. R. Tracy, Hud- 
son’s vice-president in charge of 
sales, the largest gain registered 
during any week this year, either 
percentagely or in number of 
cars. It exceeded the correspond- 


| ing week of 1934 by 45.8 per cent. 


value of | 


Given impetus by the final 
week's reports, sales totals for the 
month of June reached 7,991, 
which was nearly 25 per cent 
greater than the figure in June 
of 1934. 

“Not since 1930 have we had a 
last week in June equal to the 
one just ended,” said Tracy, “and 
the month just ended was also 
the biggest June in five years. All 
sections of the country contribu- 
ted to these sales gains, and the 


|large numbers of factory orders 
| we are getting indicate that we 
| may 


expect these record retail 
sales figures for many weeks to 
come.” 


Graham Reaches 
Five - Year High 
For June Period 


4 


Detroit, July 5.—-Shipments of 
Graham cars during June were 
higher than in May and the high- 
est for any June in five years, it 
was announced today by Robert 


C. Graham, executive vice-presi- 
dent of the Graham-Paige Motors 
Corp. 


Shipments of 1,750 cars for the 


| month compared with 1,738 cars 


| in May and 1,183 in June of last 


| year. 
| June of 1930. 


| 


times | 


‘ 


This was the highest since 
Total shipments 
for the year as of June 29 were 
14,124 as compared with 11,489 
for the first six months of last 
year. 
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Representation Without Taxation 

oon as it may seem as we celebrate the 159th an- 

niversary of the signing of the Declaration of Inde- 
pendence—a document which vigorously protests taxation 
without representation—we find Congress struggling with 
a biil which would do much to provide representation 
without taxation. Under the guise of share-the-wealth or 
soak-the-rich an effort is being made to redistribute ac- 
cumulated riches through the medium of a new tax 
schedule. 

Looking squarely at this program we cannot help but 
discern that it proposes to relieve a great portion of our 
people from taxation and impose crushing taxes upon a 
small minority—the gelt collected from this minority to 
be doled out to the majority. This creates a representa- 
tion without taxation that is as dangerous as taxation 
without representation. What man among us will not 
vote to be freed from taxation—particularly when we will 
gain monetarily by so doing? But, if we base our tax 
program on taking all from the rich would we not soon 
eliminate the rich and thus eliminate our chief source of 
taxation? 

The automotive industry, as seems usual in all cases of 
increased taxation, would be one of the chief sufferers if 
the present tax plan is adopted. This industry is leading 
the way to recovery today because it offers the American 
buyer the biggest value per dollar of any product in the 
country. Any increase in the taxation under which our 
industry is now staggering must be reflected in higher 
prices or reduced costs—largely wages. All the Father 
Coughlins to the contrary, it has been definitely demon- 
strated that increased prices mean reduced sales. Reduced 
sales mean increased costs per unit which mean further 
reductions in sales and consequent unemployment. 

Certainly this proposal seems the least practical of any 
yet developed in Washington. But its “I take, you give” 
angle is likely to win it many friends among the unthink- 
ing. Automobile dealers and their salesmen in their con- 
tacts throughout the country could do much to help spike 
this tax plan. They would be doing themselves and their 
clients a favor by doing so. Low prices to buyers, high 
wages to producers is the cnly way to redistribute wealth. 
Increased taxes will depress wages and increase costs, in- 
creased costs will narrow your market and make it more 
difficult for your buyers to buy. Only the none-producers 
can gain’and none-producers will increase in proportion to 
the bounty we place upon non-productiveness. 


A Job Half Done 


HE first half of 1935 is water under the bridge. The 

torrent of automobile sales and production during that 
period has swelled close to the famous old high water 
mark of 1929. All told production of cars and trucks has 
reached 2,335,369 units. Of this 115,982 were produced 
in Canada and 2,219,387 in the United States. Of the 
United States share 2,022,764 were registered in the 
United States and 198,270 went into foreign markets. This 
record for production and sales is close to 50 per cent 
better than in 1934. 

But the year is half ended—the job half done. During 
the past six years 43.97 per cent of all new car and truck 
sales have been made between July 1 and Dec. 31. This 
year there is likely to be a sharp pick-up in November and 
December. It would not take extra much selling effort to 
make this close to a 4,000,000 production year. 


edgewise” 


By the Publisher 


In mid -stream, 
as it were, one 
gets an oppor- 
tunity over the July Fourth holi- 
days to cogitate on the six months 
of 1935 already “over the dam” 
and to speculate on the balance of 
the year and its possibilities. No 
one can say that this industry 
from which our particular babies 
get their shoes has not been the 
pace-maker for the rest of the 
country. Steel production, kilo- 
watt hours, chain store sales— 
even the attendance at theatres, 
cafes and sporting events all con- 
tribute glowing confirmation to 
the fact that these United States 
are headed straight out of the 
depression—but still the auto in- 
dustry is leading the procession, 
stepping high and tossing the ba- 
ton over the half-way goal posts. 
. * * 


WILL THE REST of the year 
show-up as well? In my most 
humble opinion, it will show up 
better! And that seems to be the 
unanimous conclusion of business 
analysts, at least of those who are 
not patently biased for political 
reasons. Even the news from 
Washington since the demise of 
poor NIRA has been encouraging 
to big and little business alike. 
Only yesterday the House bucked 
on the Administration’s public 
utilities program in a way which 
gave Wall Street a hypodermic 
shot of optimism which will go a 
long way toward curing their bad 
case of jitters. Even the Presi- 
dent’s finesse in robbing the Long- 
Coughlin-Townsend movement of 
their most valuable weapon, the 
“share-the-wealth plan” could not 
be viewed with alarm by any ex- 
cept those who either do not 
know the antecedents of the 
Roosevelt family fortunes or who 
simply will not give the President 
credit for any of the strategic 
moves he has so adroitly made to 
keep the old ship on an even keel. 


Pre-Holiday 
Musings 


* * * 


THINGS ARE BETTER and 
we, (you and I) know it! We 
know too, that we are in a much 
better way than we were at the 
beginning of this year. Whether 
you are a Democrat 
that it could not have been so 
without the guidance of the pres- 
ent occupant of the White House, 
or a Republican and know that it 
is only in spite of what he has 
done the fact remains that 
things are better or at least the 
great rank and file think so, which 
produces exactly the same result. 
It was fear, lack of confidence, 
and the rush to the cyclone-cellar 
which got America down to a 
lower point than we had ever ar- 
rived at since July Fourth, 1776, 
and it is only the natural toler- 
ance of the Yankee, I guess, which 
keeps us from smiling when we 
see the family which stood in the 
bread-line last week, lined up 
outside the movie box office win- 


dow! 
* * * 


THEY TALK ABOUT the speed 
with which England has come out 
of the depression, but they care- 
fully avoid a comparison with our 
top and bottom positions. What 
England called prosperity would 
be just about where we stand now 
and what they rate as the bottom 
of their depression was about our 
level in 1930 when we were still 
only half-way down. If you ques- 
tion that statement compare the 
number of automobiles sold in 
their most prosperous year, per 
capita, with the number they sold 
in the worst! It is true, I guess, 
that they are ahead of us now in 
home building operations, but 
they have had government sub- 
sidies, much like our Home Own- 
ers and Modernization schemes, 
in operation for upwards of three 
years, while we are just beginning 
to catch our stride. 


(Continued on Page 19, Col. 4) 


and believe’ 


Leadership Undisputed 


In This 


Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. 


Readers 


are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Used Cars 

In your issue of last week you 
invited suggestions on used car trad- 
ing or the allowances on used cars. 
Having been a salesman and dealer 
for about 15 years I believe I can 
offer one that would remedy the 
situation to some extent. 

Let all the finance companies get 
together and agree to abide by the 
code NADA (which would continue 
to function as before) and bind the 
dealer so that he would have to at- 
tach an affidavit to each contract, 
signed by both himself and the pur- 
chaser, giving the amount of the 
trade-in allowance. The penalty for 
overallowance would then be using 
the mails to defraud and the finance 
company could refuse to handle any 
further business for this dealer. 

In the case of cash deals where 
there is a trade, the dealer would be 
required to attach a like affidavit to 
the wholesale release. 

In case of straight sales an affi- 
davit to the effect that he was get- 
ting the full delivered price for the 
car. 

Of course, there would be some in- 
fractions and in some cases where 
the dealer handles his own paper 
there would be no way to punish. 
But if it was only these that we had 
to contend with they would soon cut 
their own throats. The dealers who 
had to depend on the finance com- 
panies for their business would be 
sure to stay strictly within the code. 

I would like for you to write a 
story in your paper along these 
lines and see what the comeback is 
if you think worthwhile. 

THE FINANCE COMPANIES 
CAN CONTROL THIS IF THEY 
WILL GET TOGETHER AND STAY 
TOGETHER ON IT.—P. M. Eng- 
land, Zephyrhills Auto Co., Zephyr- 
hills, Fla. 


Delaware Letter 

The following letter regarding 
closed territory for automobile deal- 
ers has been sent to the Automobile 
Manufacturers Assn. (formerly the 
National Automobile Chamber of 
Commerce) by E. D. Monahan, ex- 
ecutive secretary of the Delaware 
Motor Trades Assn., Wilmington, 
Dela. 

“At a recent meeting of the Dela- 
ware Motor Trades Assn., it was 


the greatest evil in 
business was caused 
by open territory, which is the 
principal thing that is responsible 
for over-allowances on used cars. 
“Dealers competing with each 
other in large cities are forced, by 
nature of their overhead, to allow 
approximately the same price for 
used cars, and their overhead is such 
that they must secure their full 
profit when the new car is sold. The 
difficulty arises when the customer 
(Continued on Page 19, Col. 2) 


resolved that 
the automobile 


AS OTHERS 
SEE IT 


Less Speed, Fewer Deaths 


How fast is fast enough? It all 
depends on whether your goal is 
getting somewhere on this terrestrial 
ball in safety or just moving on into 
eternity. In the latter case, there 
is little to be said, except that the 
other fellow you may take with you 
ought to have his say in the matter. 
The week-end recorded its usual 
grim grist of accidents, due to fail- 
ure of mechanics to respond under 
all conditions. 

Certain whisky manufacturers 
have recently drawn attention to the 
fact that liquor and car driving do 
not mix and urged that liquor must 
be regarded as a luxury and treated 
as such. National Safety Council’s 
summary of city and state reports 
on 1934 fatal motor accidents classify 
6 per cent of the drivers and 7 or 8 
per cent of pedestrians involved as 
intoxicated or affected by drinking. 
Evidently the heavy mortality has 
occurred in cases where liquor has 
not figured. The inference is plain 
that the motor manufacturer, especi- 
ally in the light car field, widely 
popular, should emulate the example 
of the liquor makers and begin to 
stress durability and practicability 
instead of high potential speed. 

The best driver, or the best car, 
is at the mercy of an unforseen 
failure in mechanical equipment at 
high speed. The best driver may 


(Continued on Page 17, Col. 5) 
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Pontiac Re-built Service 


Architect Converts Old | 
Unit to Modern ‘Quickie’ 


By E. M. LUBECK 


Detroit, July 5.—Deutsch Bros., Pontiac dealers, a few 
automobile dealers display | 


months ago a conventional 


store, now are in the quick service station business. At an 


expense of show room space and approximately 1,000 feet | 


of land they have converted the old time set up into a con- 
veniently arranged quick service and sales station. 


The old place was 60 feet wide. 
pied the entire front of the building. 


was on the side at the middle of @— 


the building and service was con- | 
fined to only their regular car 
owners and barely breaking even. 
A few months ago the architect | 
was called in, and as a result, the 
building which is in the middle of 
the block and 
ortrrer.ineé 
apparently no 
opportunity to 
incorporate a 
gasoline station 
island and serv- | 
ice platform, 
had its face} 
changed by cut-| 
ting off 40 feet 


NEIGHBORHOOD 
SALES AND 
SERVICE PLAN 





and setting it 
more dollars) yack 10 feet 
for dealers!\ from the build- 

ing line. This 
gave Deutsch Bros. a situation | 
which incorporates an easy ap-| 
proach to the pumps, and by cut-| 
ting an opening through the| 


center of the building they =! 
have an easy approach to the 
service section. In rebuilding the | 
face of the structure which had} 
been sliced off, they added to its| 
appearance by the liberal use of | 
Bedford stone and cream colored | 
brick. 
Pumps Steady Volume 

The station is now pumping a| 
steady volume of gasoline. Oil 
sales, heretofore confined to the} 
shop, are on the increase. Parts 
business has increased in the past 


two months to a point where 
Deutsch Bros, says it is rapidly 
becoming one of the best parts 
of the business, and shop work 


has increased several hundred per 
cent, a large portion of which is 
due to service on other makes 
of cars. 

The shop, in addition to the 
usual Pontiac repair department 
equipment has a Weaver brake 
tester, two Manley shop hoists, a 
Weaver wheel aligner, a Joyce- 
Cridland grease hoist and uses 
the Aro multiple unit lubrication 
system. 

In the regular Pontiac part and 
accessories department Delco bat- 
teries are standard stock. Masco 


batteries are carried in the gas 
station stock room. Battery sales 
so far this season are reported 


heavy. 


UNIFORMITY 


The show room occu- 
The service entrance 


McAleer Enamel Sales 
Triple Those of 1934 
Detroit, July 5.—McAleer Mfg. 
Co., of this city, to date in 1935 
has shipped to automobile dis- 
tributors, dealers and to the 


try three times as much synthetic 
enamel for retouching and refin- 
ishing as during the same period 


in 1934, according to C. H. Mc- 
Aleer, president. 
These synthetic resin base 


brushing and spraying enamels 
are supplied to match the stand- 
ard colors in which Ford V-8 
passenger cars have been finished 
since January 1934. 


for use in matching old colors in 
collision shops and for refinishing 
complete cars or fenders 
shields in automobile paint shops. 


and further substantial quantities | 
will be required when other pop- | 


ular priced cars begin to leave 


the assembly lines finished with | 
synthetic enamels instead of py-| 


roxylin base lacquers. 


Four Auburns Touring 
In All-White Caravan 


Auburn, Ind., July 5.--A 
van of four Auburn cars, all 
painted white, left here today for 


a three months’ tour of cities and | 


towns in various sections of the 
country. 

The caravan will be led by a 
six-cylinder sedan with public 


address loud-speaking equipment. 
Other cars in the caravan will be 
a super-charged fol- 
lowed by a super-charged cabrio- 
let and a phaeton sedan 

Present plans call for the cara- 
van to visit spot cities in Indiana, 
Kentucky, Ohio, 
New York and 
middlewestern and southern 
states. If time is available, the 
caravan will head west and cover 
the western part of the country. 


Will Test Legality 
Richmond, Va., July 5 (UTPS). 
Suit will be filed in Federal court 
at Jacksonville, Fla., within the next 
few days to test the constitutionality 
of Florida’s new law which imposes 
gross receipts and occupational li- 
cense taxes on chain stores. 


speedster 


other eastern, 





NEIGHBORHOOD 


STATI 


ONS 





MEANS 


GREATER 


ECONOMY 


Manufacturers, distributors and dealers who adopt this new method 
of selling cars will find real economy in the building of ten or more 


uniform stations at a time.. 
costs less. Ask Austin. 


.simply because standard construction 


THE AUSTIN COMPANY 


Engineers and Builders—National Headquarters: 16112 Euclid Ave., Cleveland, O. 
Officesin Principal Citi¢’ — Detroit, Michigan, 2842 West Grand Boulevard, 





ac- | 
cessory and supply jobbing indus- | 


Demand for | 
them has been increasing rapidly | 


and | 


cara- | 


Pennsylvania, | 


| action 





@ 





Ford dealers in 
| this section, particularly those 
who operate the quick service 
| stations, have gone in for a new 
| order of merchandizing, similar 
to the 5 and 10 cent store pro- 
| gram. The dealers say it is the 
cafeteria way of doing business 
and the articles for sale comprise 
| dozens of assorted novelties and 
trinkets for use by the automobile 
owners. 

The display counter is located 
in the office of the gasoline sta- 
| tion part of the station. It is 
made up of a table with a series 
of shelves rising in the shape of 
a pyramid so that articles in trays 
can be displayed on each step to 
the top platform, where some un- 


Detroit, July 5. 


usually interesting item can be 
shown as a leader or attention 
getter. The trays holding the 
articles are fitted with a small 
brass bound ticket on which is 
printed the price of the article 
in the tray. 

The driver who is getting his 


automobile lubricated can readily 


see a number of items which he 
has had in mind, such as sun 
goggles, waxes and_ polishes, 
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Station Well Arranged 


| They Cut Away the Front 


A 
* ae t 


In order to provide easy access to their ‘‘quickie’’ 
the front of their old place and set it 10 feet behind the building line. I 
the change has paid its way in increased profits. 


«5 and 10’ Display 
| Gives Extra Profits | 





| 


De Luxe Equipment Finds 









| 
| 
| 
| 
| 
| 
| 


polishing cloths, | 


whisk brooms, 
sponges, spoke cleaning brushes. | 

Several dealers report that the 
amount of business being done | 
in this way exceeds their expec- 


tations. It is another way of cap-| 
turing the added profit dollar. 

None of the items on display | 
are in competition with the regu-| 
lar accessory departments, but are | 
all well known through the ad- 
vertising of the makers and recog- | 
nized as standard items. 

The new program was instigated | 
by the merchandizing department | 
of one of the large tire manufac- 
turers who has used the plan 
successfully in several of tire and 
super service stores throughout 
the country. The dealers intend- 
ing to adopt the plan are given 
the services of a merchandizing 
expert employed by the company 
who installs the display stand and 
then gives the gasoline station 
attendants a short selling course. 
The main point in the course is 
that the owners know what they | 
want and that no high-pressure 
selling is to be carried on. Station 
men are taught to explain the 
use of any item. 





sales and service station in Detroit, Deutsch Brothers had to cut away 40 feet from 
This allows plenty of room for passing motorists to enter an 


Cadillac Sales 
Show Strength 
On West Coast 


Detroit, July 5.—June is bring- 
ing to Cadillac-LaSalle dealers 
along the Pacific Coast a volume 
of retail sales that has not been 
equalled in any one month during 
the last six years, according to 
J.C. Chick, general sales manager 
for the Cadillac Motor Car Co., 
upon his return from an extensive 
trip through the west. 


His return concluded a 9,000 
mile, coast-to-coast tour during 
which he visited many key cities 
for a personal survey of business 
conditions. He was accompanied 
on the western leg of his trip by 
K. E. Gray, head of the Cadillac 
Motor Car Co. business manage- 
ment department. 


“With June sales on the west 
coast reversing the usual trend 
by exceeding the total for May, 
our retail organization in that 
section is having not only the best 
month of the current year, but 
also the best month since 1929,” 
said Chick. 

“Cadillac-LaSalle sales in other 
sections also are continuing to 
show gratifying strength. On the 
basis of preliminary field reports 
we expect that our national sales 


| total for June will lead any June 


Ready Sale, Says Holler! 


5. 


Detroit, July Further sub- | 
stantion of the statement that | 
people are buying de luxe equip- | 
ment even at extra cost, is seen 
in the experience of the Chevro- 
let Motor Co. which finds that 
only 3 per cent of the purchasers 
of its master de luxe models order 
the conventional type suspension. | 

William E. Holler, vice-presi- 
dent and general sales manager, 
who announced the comparative | 
figures, declares that the proof 
of improved buying is all the more 
positive because knee action re-| 
quires an outlay of $20 additional. 


“When we announced, last Jan- 
uary,” said Holler, “that knee- 
would be optional equip- | 
ment at a small extra charge, I 
underestimated the hold that the 
improved suspension had already 
taken on the motoring public. I 
gave out a statement estimating | 
that 90 per cent of the purchasers 
of the master de luxe models 


| would order knee action. Instead, 


it is 97 per cent. 

“This percentage is based on| 
figures for sales beginning with | 
March, Before that, we were not | 
in heavy production on conven- 
tional axle master models. In 
March, 97.2 per cent of our orders 
were for knee action cars; in 
April, 96.3 per cent; in May, 98.7 
per cent; and in June, 97.5 per 
cent. 


“Knee action got off to a great 
start in 1934, its first year. More 






than half of all the cars registered 
in the United States last year had | 
some form of knee action. Until} 
this year, however, we could not | 
tell whether people were buying} 


cars with knee action because | 
they preferred them to conven-| 
tional axles, since no make of 


car gave buyers their choice of 
either form of suspension. This | 
year, Chevrolet, by making knee 
action optional, has given the pub- 
lic its chance to register its pref- 
erence, and knee action has won 
overwhelmingly.” 


|Chevrolet Names Hughes 


Zone Service Manager 
Detroit, July 5.—Howard 
Hughes, for 10 years a member of 
the Chevrolet service and me- 


chanical department staff at the 


| central office, here, has been pro- | 


moted to the post of service and 
mechanical manager of the Nor- | 
wood (Ohio) zone, it is an-| 
nounced by C. W. Wood, national | 
director of service. He will be in 
charge of the service staff and) 
service operations throughout the | 
zone territory, which includes the 
southern half of Ohio and parts | 
of Kentucky and West Virginia. | 
Hughes joined Chevrolet in| 
1925, entering the engineering de- | 
partment. Since 1928, he has 
been in charge of all service pub- 
lications, and early this year was 
appointed office manager of the 
service and mechanical division. 


since the start of the depression. 
The national June increase over 


| June of last year will be approxi- 


mately 56 per cent. For the pres- 
ent year to date, our national re- 
tail volume now stands 52 per 
cent ahead of the corresponding 
period of 1934. 


U. S. Trade Commission 


Restrains Tire Company 


Washington, July 5.—The Reli- 
able Tire Co., of Chicago, trading 
as the York Tire and Rubber Co, 
and as the Globe Tire and Rubber 
Co., has entered into a stipulation 
with the Federal Trade Commis- 
sion to cease unfair advertising 
practices. The company engages 
in the purchase, repair and resale 
of used automobile tires. Adver- 
tising “new low tire prices” and 
a guarantee of 12 months’ serv- 
ice, the company made known 
that it sold certain well-known 
makes of tires. The stipulation 
points out that they were not new 
tires nor were they “reconstruct- 
ed” or retreaded, but that recon- 
ditioning was limited to the re- 
pair of worn or damaged portions 
and to vulcanizing and painting 
the tires so that they presented 
a new appearance. 


Use of the word “reconstructed” 


| or words of similar import to des- 


ignate its process of recondition- 
ing tires will be discontinued, un- 
der the stipulation, as will be use 
of the word “reconstructed” or 


similar expressions which may 
tend to deceive buyers into be- 
lieving that these tires are recon- 
ditioned or rebuilt, when this is 
not true. 









AUTOMOTIVE DAILY NEWS, SATURDAY, JULY 6, 1935 












Speed... Sta 
. . - Ability to “St 
the strain... it take 
that certain SOMETH 
a winner! 























Tried and tested by yea 
search and experience, Bo 
True Bearings are today st 
equipment on cars that go 
--. sell better ...lastio 
-.- and on cars that de 
that extra SOMETHING in 
formance. The outstanding 
position of Bohn Ring True 
Bearings in the Industry is 
evidence of their tremendous 
superiority. | 


See that the car you sell has 
Bohnalite Cylinder Heads — Nel- 
son Bohnalite Pistons — and Bohn 
Ring True Bearings — a great com- 
bination—a winning combination! 

























BOHN ALUMINUM & BRASS 
CORPORATION 
Executive Offices — Lafayette Bidg. 
DETROIT a MICHIGAN 








Good editing puts teeth in a magazine — makes it cut deeply 


into the consciousness and imagination of its readers — gives to 


advertising pages the drive that rips through sales resistance. 


American Sian 


h The Crowell Publishing Company... COLLIER’S, WOMAN'S HOME COMPANION, THE AMERICAN MAGAZINE, THE COUNTRY HOME... Combined Circulation Over 8,300,000 





Passenger Car Registrations by States, 1928-1934 | 
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Complete registrations of new and used passenger cars for 1934 were not available at the time | 
the Second Review and Reference Book went to press. 
into your Review and Reference Book on Page 36, thus bringing your copy up to date. 


(Figures supplied by U. S. Bureau of Public Roads as of December 31st) 





States 1928 1929 1930 1931 1932 1933 
PEPE, ccc ccccccccsccseeons 235,026 247,701 239,170 212,493 194,271 176,523 
APIBONE ..cccccccccccccccceces 86,036 98,327 98,480 92,939 80,248 74,927 
ArkamS@S ......sccescesccccees 181,280 193,396 193,218 149,456 113,594 155,262 
California ........eeeseeeeeees 1,582,477 1,760,308 1,810,969 1,798,068 1,740,755 1,738,720 
Colorado ......scccccevcevvees 260,906 274,988 276,847 276,376 255,854 239,058 
Connecticut ......-.eeeeeeeees 261,091 278,057 279,830 302,594 270,192 262,187 
Delaware ......scccccssscccves 41,195 44,728 45,533 *45,211 *43,675 *42.614 
MIEN, cocci cccesceseeeseoeces 296,691 288,684 274,705 271,536 248,066 234,246 
Georgia .......cececreeceeeees 277,881 310,362 294,461 274,576 245,666 278,935 
BEEN cc dec cccccccesesessseoeee 96,960 104,398 104,526 96,228 82,009 81,371 
PE, soc cececcesesen tes sees *1,314,003 *1,411,753 1,430,676 1,411,261 1,311,327 *1,276,864 
DEEL Gn victcecssvceeceevesees 706,713 741,366 747,366 732,846 675,107 653,710 
Eis Sey o06.04.0.0000:6-06 665.0058 672,447 714,919 706,196 670,024 608,023 562,802 
MEA, gcc ccccessasececnseses 471,897 *507,529 *511,384 *478,692 *433,006 *445,583 
Kentucky .........escecsceceee 272,636 298,716 295,161 292,357 259,688 262,436 
LOUISIANA ...cccscccccccccsccee 223,445 234,565 230,586 215,267 197,024 190,681 
eb 6% 06 066-0000 0056.060/0.0% 139,460 147,962 148,722 149,467 135,221 132,902 
Maryland .........ssscccsscees 275,221 $281,034 283,870 289,292 280,579 278,546 
Massachusetts ..........e+eeee 637,153 719,436 743,288 736,302 698,358 689,934 
Michigan ........-c-eseeccecees *1,084,615 *1,219,158 *1,161,051 *1,078,345 *1,012,951 *955,570 
CE, oc ccncesccseen sess 583,789 630,703 624,902 611,966 581,303 580,113 
Mississippi ........cscecscceees 214,754 217,362 203,443 *152,929 *128,577 131,764 
TMTAET oo cccccccsccccosccscooe 636,717 *671,237 *670,145 *656,830 *6§18,195 *594,567 
MEUNTEE, gos ccc eecceccoesecee 104,231 115,285 109,549 *103,129 *88,682 *82,765 
BUMUOO ccc ccc cccccvccssecee $358,173 375,946 367,587 356,283 322,555 336,704 
Cs ob ks.0i.e000b o60deneeees 21,733 25,302 23,388 25,218 24,851 22,397 
New Hampshire ...........0.. 88,594 94,900 93,155 92,839 87,837 87,759 
NGW JOTSCY .....ccccccccscces 629,748 698,959 719,696 736,506 726,178 723,506 
ED ccc cesses covstese 63,743 76,000 *+70,450 65,441 61,852 61,353 
gs y's cs dU NRSC RECN 1,760,549 1,922,068 1,966,981 1,966,436 1,935,744 1,942,249 
ee 418,864 430,651 397,133 374,162 326,064 332,648 
SC CPOE icecedesccevoees 151,778 162,092 155,383 144,705 129,642 *128,547 
a dsssb os awe bike kee w ae 1,450,994 1,560,182 1,555,093 *1,518,696 1,421,830 *1,396,125 
EE ss fp Mae veitbs bene ad 465,550 510,401 490,947 428,140 370,760 385,755 
DE Scvecereeeestacderecesé 227,404 247,131 251,188 255,275 224,285 207,202 
DEORE, nc ccesreccesscces 1,420,957 1,515,875 1,534,834 1,522,130 1,449,084 1,415,522 
EE vx geese cteeetee 106,155 114,010 116,792 118,313 114,992 118,296 
COED. osccc00ssecies 194,267 205,683 192,141 180,280 156,648 144,940 
MOE ccceeiccesvecees 171,067 *181,419 180,195 169,509 142,554 146,485 
SP ery rer a 294,305 *329,697 330,436 316,544 267,279 278,332 
ear rare 1,060,028 1,165,150 1,159,139 1,086,310 1,005,981 1,013,086 
oy cin os dg le whee ew alee we 84,220 95,661 96,128 91,381 81,138 84,014 
EN ia ts «sa siace ws ataw eee 78,685 84,471 78,398 75,424 69,166 65,652 
Ea cag 4 41d, elo ola A elas 306,911 328,525 318,582 322,594 314,168 288,048 
ONE otc ect ccesccarees 344,977 379,995 382,874 360,796 381,488 364,858 
PE WENA fc eccesvoccscces 215,787 228,715 225,900 213,949 192,221 193,570 
TE. 55s: 4\ a's diGle e\euiu ania 646,747 689,447 677,452 640,476 587,906 566,450 
I aa o75 a 9h numb incel drab 48,760 51,880 51,579 51,388 46,330 41,917 
meee. OF Columbia. ......cccces 112,505 135,455 139,733 155,334 142,890 149,790 

Ns coh 4d bw oles Oe Odea ee 21,379,125 23,121,589 23,059,262 22,366,313 20,885,814 


§, +, tSee footnote under trucks. 


Motor Truck Registrations by States, 1928-1934 


*Buses not included. 


(Figures from U. S. Bureau of Public Roads as of December 31st) 


States 1928 
ED Jo. ceccceccovesceeees 34,493 
MD ce nesscnseveseesees 8,336 
OM oc ciccecececcedoees 33,651 
EOD, Coco ccsccccoscsoeee 217,413 
CE, o.oo cceeenereseeeeee 23,961 
Gonnecticut .....-ccccccccccece 48,701 
TOORRMPOTE .ncccccccescccceccces 10,015 
rarer eT re 56,270 
Georgia .......cccccccccccccce 40,975 
En ac neeaeeeeeseceees 11,194 
i. - . se ceenen chines *190,356 
I 3. ncn ne cae eeneeeeee 117,093 
PT 2. ons ig eeeeeneneonees 61,019 
EE. oo ces seneneneeeees 61,902 
SO Se OL 31,595 
EE: . cccnecernenecdsses 40,848 
ee ce eed aw eee eeeee 33,178 
MU IOME once sccccccscccccccce 10,090 
MERMORORUSOIES . occ cccccccccces 89,142 
PURMIOED onc cccccccsecccessese *164,606 
i. . 4. oe asabeeeencne 89,784 
EEO. ccc cc cescecccecece 31,488 
Er 76,248 
CT oo kn a eeuaeeseedae ns 21,804 
ss eee deakener ea §33,182 
i  ... ccaeeepedehae 5,643 
BEGET PIMTODERITE ..00cccccccces 14,050 
oe cae aaa aie 128,682 
EO... cca cce eevee senes 1,994 
A ee 323,393 
TEOME COMPOUNG 2nccccccccccces 45,512 
Te kc cccenscce 21,747 
en nas nee ieenesaneee 198,705 
ds ch aena chia 64,293 
cs ak aawaewmad 20,714 
PPOMOAVIVONIG ....cccccccccvces 221,250 
PE SOUR... oc ccccsessoce 19,543 
Meme COPOUNS ....cccccccccce 22,538 
South Dakota .......... eas 20,307 
ES ee swale 27,832 
a 154,269 
as asin a a a wks pnb wbicwie 14,321 
RN ke 7,546 
ee. we eeawene 53,634 
Eee 57,898 
a 35,769 
En oe oi abe oa 95,388 
Sn era 7,576 
Dist. of Columbia............. 14,051 

a 3,113,999 


+Big increase due largely to reclassification of trucks previously classified as passenger cars. 

§Includes only trucks and buses weighing over 3,000 Ibs.; others included under passenger cars. 

tIn 1928, 27,089 commercial cars with pneumatic tires were included under passenger cars, practically | 
all of which were classed as trucks in 1929. 


1929 
37,832 
10,686 
39,732 
214,033 
28,501 
50,006 
10,232 
57,293 
48,543 
13,676 
*203,335 
125,349 
69,531 
*73,694 
34,132 
46,303 
36,544 
138,839 
98,268 
*175,944 
99,696 
32,649 
*85,443 
25,102 
42,280 
6,613 
13,980 
133,373 


182,957 
17,000 
8,559 
58,680 
62,346 
40,173 
104,055 
8,800 
15,995 


3,379,854 


1930 
37,976 
12,045 
26,986 
230,387 
31,662 
51,196 
10,576 
53,096 
47,119 
14,551 
207,584 
128,397 
72,190 
*83,139 
35,841 
44,697 
37,435 
37,832 
102,918 
*167,158 
108,070 
33,651 
*91,455 
25,619 
58,642 
6,257 
19,028 
133,154 
713,700 
340,749 
56,108 
27,636 
204,270 
59,384 
22,437 
218,687 
19,631 
26,261 
24,977 
37,823 
206,757 
17,869 
8,226 
57,307 
63,188 
40,373 
105,110 
9,922 
16,943 


3,486,019 


1931 
33,972 
12,633 
31,275 
245,213 
32,082 
52,227 
*9,991 
51,724 
46,264 
15,435 
201,509 
129,826 
78,414 
*80,484 
34,969 
47,783 
38,771 
36,080 
103,888 
*152,635 
108,435 
*30,721 
*95,975 
*24,037 
59,848 
6,950 
18,671 
133,361 
15,884 
330,813 
54,575 
26,588 
*191,929 
54,585 
22,950 
219,812 
19,565 
23,439 
23,516 
33,976 
210,991 
17,577 
8,453 
56,633 
60,082 
39,359 
113,773 
10,713 
18,185 


3,466,571 


*Includes buses; other states include buses with passenger cars. 


**Includes 23,194 contract carriers, freight and passenger; common carriers in passenger registrations. | 
"Light delivery trucks with passenger cars. 


1932 
31,575 
14,687 
22,989 
234,177 
30,357 
51,388 
*8,666 
37,955 
42,050 
14,030 
177,820 
122,019 
74,882 
*71,778 
31,621 
41,853 
36,203 
41,527 
102,959 
123,273 
101,650 
*25,164 
*99,265 
*20,521 
52,294 
6,527 
17,378 
128,604 
15,020 
313,765 
50,262 
23,590 
167,492 
44,884 
34,477 
216,334 
18,416 
19,722 
19,542 
31,434 
191,462 
16,096 
8,309 
62,344 
63,826 
32,916 
108,047 
9,879 
18,286 


3,229,315 


Includes 11,700 light delivery cars. 


We suggest that these tables be pasted | 


**1934 | 
190,971 
79,795 
162,062 
1,768,699 
246,373 
301,002 
44,776 
277,489 
316,731 | 
90,926 
1,281,976 
679,582 
590,873 
452,855 | 
294,268 | 
198,885 
141,185 
286,638 
682,750 
1,025,548 
593,584 
140,819 
631,783 | 
97,249 
349,893 | 
25,755 
90,525 
735,725 
66,606 | 
1,965,341 
384,193 
129,825 
1,453,420 | 
405,364 
232,706 
1,460,724 | 
123,548 
181,828 
146,071 
298,558 
1,085,108 
84,366 
69,223 
315,940 
357,280 
166,527 
588,733 
51,660 
145,065 


20,600,543 14,143,565 
**Includes taxicabs. 


1933 
29,838 
14,569 
32,980 
220,087 
27,433 
52,564 
*8,485 
45,019 
51,212 
14,884 
*186,186 
116,361 
69,490 
*72,404 
32,111 
42,007 
35,271 
34,728 
99,854 
*121,639 


33,415 
104,347 
10,643 
16,742 


3,226,747 


“ 
~] 
EN 
t 
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3,409,335 
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Celt cuts deeply imto the 
consciousness and tmagt- 
nation of its readers 99 


thats why 


merican 


MAGAZINE 





zvins consistent applause from 
advertising men: 


“Your editorial people are to be congratulated upon 
the fine job they are doing.” 

Egbert White, Vice-President 

Barren, Barton, Durstine & Osporn, Inc. 

“A grand job has been done by The American 

Magazine ig 

Franklin Bell, Advertising Manager 

H. |. Heinz Company 

“TI have been watching the development of your 


new editorial program with much interest and wish 


to compliment you on its effectiveness. 


Thomas D’A, Brophy, Vice-President 
Kenyon & Ecxnarpt, Inc, 


itt He it 


“Tt is one of the very few magazines which I take 
the time to read. I find all of its features interest- 
ing and enjoyable.” 


Howard J, Mountrey, Vice-President 
Tue Borpen Saces Company, Inc. 


oe Ps ry 
at ae at 


“I think you are doing a splendid job with this 
publication.” 
Edwin O. Perrin, Vice-President 


McCann-Erickson, Inc. 






































AUTOMOTIVE DAILY NEWS, SATURDAY, JULY 6, 1935 


State Gasoline Taxes Increased $47,000,000 


Reach New High Total 


Of $565,027,000 in 


New York, July 5.—State taxes 
on gasoline reached a new high 
total of $565,027,000 in 1934, and, 
added to federal gasoline taxes of 
$170,109,000, increased the cost of 
motor fuel by a grand total of 
$735,136,000. 

Reports of 1934 state gasoline 
tax collections, received from the 
U. S. Bureau of Public Roads by 
the American Petroleum Indus- 
tries Committee, indicate that re- 
ceipts from this source were 
roundly $47,000,000 higher than 
the $518,196,000 collections of 1933 
and approximately $30,000,000 
higher than the previous peak in- 
come, $536,397,000, collected in 
1931. 


New York Collects 


New York state again collected 
the largest amount, $43,927,000, or 
$583,000 more than in 1933, Ohio 
was second with $37,618,000, or 
$3,679,000 more than in 1933. Cali- 
fornia was third with $35,960,000, 
representing an increase of $743,- 
000. Pennsylvania was fourth 
with $33,409,000, an increase of 
$2,670,000. 

Only two increases in state tax 
rates were made during the year. 
The Arkansas tax rate was raised 
to six and one-half cents per gal- 
lon from six cents on Feb. 3. 
Colorado’s four cent rate was in- 
creased to five cents between Feb. 
1 and Sept. 1. The Bureau’s re- 
port showed the weighted average 
tax rate for 1933 to be 3.66 cents 
per gallon. This is increased one 
cent per gallon by the federal tax. 

Taxes were paid upon 15,454,- 
481,000 gallons of gasoline in 1934 
as compared with 14,224,321,270 in 
1933, indicating not only an in- 
crease in consumption but also 


° 34. 


improved enforcement of gasoline 
tax laws. Refunds, representing 
exemption from taxation for gas- 
oline used for purposes other than 
propelling motor vehicles on high- 
ways amounted to $62,968,000, 
with no comparable figure for 
1933 available, 

The Bureau’s new report form 
did not reveal the cost of collect- 
ing state gasoline taxes, which is 
paid largely by distributors of 
gasoline. The Committee  esti- 
mates, however, that this cost 
exceeds $22,500,000. 

The 1934 collections of both fed- 
eral and state taxes are estimated 
by the Committee to have in- 
creased the total cost of. gasoline 
taxation since 1919, when the first 
state levy was imposed, to ap- 
proximately $4,520,000,000. 


Steel Production Rises 
Slightly Over Last Week 


Youngstown, O., July 5.—Steel 
production will be at 42 per cent 
of capacity this week as against 
40 per cent last week. The gain 
is largely due to an increase in 
miscellaneous orders. 

Republic Steel Corp. and the 
Carnegie Steel Co.’s Farrell plant 
added an open hearth each to the 
active list bringing the total of 
active furnaces to 35 of the 83 
in the district. 

Sheet and Tube Co., which con- 
templated resumption of its Bes- 
semer postponed it until the end 
of next week or a week later. Re- 
public and the Ohio works Besse- 
mer plants, however, continue in 
operation. 

Finishing mill activities are well 
sustained, especially in the tin, 
sheet and strip mill departments. 


THE nation-wide acceptance of Edison Spark Plugs 
gives evidence of the fact that the automotive trade 


and public have confidence in a good name and a 


keen appreciation of a worthy product. The “plug 
that made good in a year” is daily adding to the pres- 
tige of a name known and respected for many years! 


EDISON -SPLITDORF CORPORATION, WEST ORANGE, N. J. 


Good Used Cars 
Glut on Market 
In Toledo, Ohio 


Toledo O., July 5.—Automo- 
tive dealers in Lucas county have 
entered the second half of the 
year encouraged by the gains in 
the sales of passenger and com- 
mercial cars for the first five- 
month period as compared to the 
corresponding period for 1934, 

Figures compiled in a survey 
here revealed that nearly twice 
as many commercial cars were 
sold by Lucas county dealers 
from Jan, 1 to June 1 as were 
sold during the same period in 
the preceding year. 

Increase in the sale of commer- 
cial cars was 92.8 per cent. The 
percentage of increase in the sale 
of passenger cars was 35.3. 

While encouraged by improved 
conditions for the sale of new 
cars, dealers declared that the 
used car situation continues as a 
serious problem, with good used 
cars a glut on the market. Large 
stocks of nearly unsalable used 
cars are reported. 

The month-by-month figures 
for Lucas county on passenger 
car sales are: January, 726; Feb- 
ruary, 782; March, 971; April, 
1,111, and May, 1,037, or a grand 
total of 4,627 cars. Figures for 
the corresponding period in 1934 
are: January, 242; February, 423; 
March, 756; April, 985, and May, 
1,015, or a grand total of 3,421 
cars. There were 480 commercial 
cars sold during the five-month 
period as compared to 249 com- 
mercial cars for the same period 
in 1934. 

Ford led both in passenger car 
and in truck sales, the survey 
showed. 


Tex. Centennial 


Plans Car Show 


Dallas, Tex., July 5. — What is 
said to be the greatest automo- 
tive trades exhibit ever arranged 
in the Southwest will be one of 
the outstanding features of the 
Texas Centennial Central Expo- 
sition which opens in Dallas, 
June 6, 1936, celebrating the 100th 
anniversary of Texas independ- 
ence. 


Ground will soon be broken for 
the erection of the Transporta- 
tion building, which will house 
the automotive displays, and 
every leading automobile and ac- 
cessory firm in the country, in 
addition to many from overseas, 
are expected to have displays. 
Some manufacturers are expected 
to build their own separate dis- 
plays. 

Tires and accessories will have 
a special section of the building. 
Another section will house a ma- 
rine transportation and motor 
boat exhibit. 

Another portion of the building 
will be set aside for a display of 
the construction of the automo- 
bile and another will demonstrate 
the manufacture of various acces- 
sories. 


Nebraska Oil aciiais 
Seek to Nullify Tax Law 


Lincoln, Neb., July 5. — The 
Nebraska Independent Oil Deal- 
ers Assn. is party to a suit seek- 
ing to declare unconstitutional 
the law passed by the recent 
Nebraska legislature levying an 
additional one cent tax per gal- 
lon on gasoline. The law made 
the levy to provide state funds 
for relief. The oil dealers ask 
that the tax collected since the 
| law became effective Mar. 1 be 
held intact and be refunded to 
the dealers on a pro rata basis 





upon final determination of the 
suit. 








Chrysler Canada Shipments 
Through June Exceed All’34 


Windsor, Ont., July 5. Cana- 
dian shipments of Chrysler 1935 
products up to the end of June 
exceeded the total shipments of 
products in 1934, John D. Mans- 
field, president of the Chrysler 
Corp. of Canada, Ltd., revealed 
today. This record of shipments, 
he said, had been’ consistent 
through practically the corpora- 
tion’s entire line of products. 

Mansfield attributed the growth 
in shipments of Chrysler products 
to a healthy revival in the auto- 
mobile industry generally, and a 
keen public acceptance of the 
company’s products. 

“It looks as though 1935 will 
be the best year since 1930,” 
Mansfield said. “I look for pos- 
sibly a 25 to 331-3 per cent in- 
crease over last year.” 

The whole outlook for the mo- 
tor car business, Mansfield said, 
is exceedingly good. The produc- 
tion of all companies in Canada 
in the first five months of 1933 
totaled 95,585 units as compared 
with 95,595 units during the same 
period in 1930. 

He also called attention to the 
fact that the accumulated short- 
age built up in the past few years, 
coupled with a more confident 
outlook, has brought thousands 
of new buyers into the market 
this year. 

The entire industry, he pointed 
out, shows an increase of 50 per 
cent in registrations for all Can- 
ada in the first five months of the 
year and it gives an indication 
of sustaining this increase 


Coast Banks Handle 
More Auto Financing 


San Francisco, Cal., July 5.— 
Automobile financing companies 


on the Pacific Coast are “viewing | 


with alarm” the rapid encroach- 


ment of many banks in this area | 


upon their particular field of ac- 
tivity. The banks, on the other 
hand, are welcoming the new 
business as an outlet for the large 
amounts of surplus funds in their 
vaults. 

Indications now are that during 
1935 in the three Pacific Coast 
states, some $75,000,000 of short 
time paper will be handled on 
auto sales. In view of the pres- 
ent trend, it also is indicated that 
the banks will take the bulk of 
this business. 

At the same time, motor sales 
on the coast have been soaring 
so far this year and now stand 
at pre-depression levels, with the 
probability that total volume for 
1935 will exceed 250,000 units. At 
the end of April—peak sales 
period—passenger car volume 
was running about 124 per cent 
of the 1923-1925 average and com- 
mercial car sales were some 200 
per cent of that average. 

The practice of financing cars 
through banks had its origin in 
Detroit. 


1902 Jaloppy Gets 
Cheapest License 


Austin, Tex., July 5. 
Texas’s cheapest known au- 
tomobile license went to K. 
Von Boeckmann, of Austin, 
this year for $2.52, registra- 
tion fee for a two-cylin- 
dered 1902 model “horseless 
carriage.” 

The machine had been 
bought after being stored 
in a junk yard. Boeckmann 
practiced driving it in his | 
back yard before journey- | 
ing to the tax collectors 
office. 
The car is a Holsman, 


made in Chicago. It weighs 
only 850 pounds. 











through the remainder of the 
year. 

“The total registration of cars 
is gradually rising,’ Mansfield ex- 
plained, “A lot more people who 
could not afford to register their 
cars in recent years are now able 
to get a license. 

“This general improvement is 
brought about by the better con- 
ditions all through the country. 
The West is coming back, farm- 
ers are beginning to buy new 
cars now, especially used cars. 
Wherever they get rid of used 
cars it makes it possible to place 
new cars.” 

“Optimistic reports of company 
sales were given by John C. Mc- 
Guire, vice-president in charge of 
Chrysler and Plymouth sales, and 
Al. J. Shaw, vice-president in 
charge of De Soto sales. 

Shaw declared that shipments 
to dealers in the six months’ pe- 
riod ending June 30, are up 152 
per cent over shipments for the 
same period last year. 

“There is one thing that is no- 
ticeable in this year’s business, 
and that is the tendency of people 
to equip their cars with de luxe 
equipment,” said McGuire. 

“People are buying automobiles 
not only in larger quantities, but 
they are spending money for 
some of the additional de luxe 
equipment such as accommoda- 
tion to go with the trunk, and 
radios, and accessories that make 
automobiles as convenient as they 
can be made. There is also a 
tendency among people who have 
bought cars recently without that 
equipment to bring their cars up 
to this new standard of conveni- 
ence.” 


N. Y. Legislature 
Considered 450 
Motoring Bills 


New York, July 5.—The New 
York state legislature, which re- 
cently adjourned, considered ap- 
proximately 450 bills relating to 
the control of motor vehicle 
transportation either directly or 
indirectly, according to a bulletin 
of the Automobile Merchants 
Assn. of New York. 

Among the measures passed for 
the purpose of making the safety 
and welfare of motorist and 
pedestrian more complete were 
bills providing: 

1. For driving with faulty 
brakes to be considered a mis- 
demeanor. 

2. For suspension of learner’s 
permit for violation of the 
financial responsibility law. 

3. For periodic inspection of 
omnibuses operated by _ school 
districts. 

4. For regulations to keep 
heavy trucks and tractors at safe 
distance from each other when in 
operation. 

5. For making it mandatory 
for large trucks and omnibuses 
to carry emergency flares. 

6. For prohibition of operation 
of automobiles with more than 
three adults in front seat. 

7. For standardization of traf- 
fic control signals. 

Many measures designed to 
foist unjust and inequitable regu- 
lation and taxes on New York 
motorists were brought forward 
but for the most part, were 
speedily defeated. Among these 
were a proposal to force every 
motor car to carry a special type 
of license plate and illuminator 
which would have drained 
twenty-three millions from the 
car owners. Another, which was 
defeated, was a proposal to re- 
vive laws permitting municipali- 
ties to charge tolls over bridges 
and canals. 
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Connecticut Trueks Get Favorable Regulation 


Weight Restriction Bill 


Loses; Visitors Welcomed 


. 0 

Hartford, Conn., July 5. The 
Motor Truck Assn. of Connecti- 
cut, Inc., was highly successful in 
securing enactment of its legisla- 
tive program during the 1935 ses- 
sion of the Connecticut General 
Assembly, which adjourned re- 
cently. The legislature granted 
almost every request of the asso- 
ciation, according to Myles W. 
Illingworth, executive secretary. 

Outstanding among measures 
enacted was the truck regulation 
bill, placing all for-hire trucks 
operating outside of their own 
cities under regulation of the 
state Public Utilities Commission. 
This law, similar in most respects 
to regulatory statutes now in 
force in about 40 states, is ex- 
pected to eliminate much rate- 
chiseling and other bad practices, 
as well as afford protection to 
shippers and the public. 

Defeat Weight Control 

A strenuous effort was made in 
the legislature to reduce the 
width, length and height of ve- 
hicles, as well as to cut the mini- 
mum weight from 40,000 pounds 
to 35,000. The association opposed 
these bills vigorously and they 
were defeated. 

The association won its battle 
for a reduction in truck registra- 
tion fees, and to have trucks reg- 
istered on a gross weight basis. 
The maximum fee next year will 


be $200. The new schedule of 
fees for trucks equipped with 
pneumatic tires is as follows: 


20,000 pounds or less, 30 cents per 
100 pounds; 20,001 pounds up to 
and including 30,000 pounds, 40 
cents per 100; 30,001 pounds up to 
and including 40,000 pounds, 50 
cents per 100. 

Kill Foreign 

Present Connecticut 
tion plates are good 
29, 1936, and operators’ licenses 
will expire April 30, 1936. The 
association prevented passage of 
a bill that would have compelled 
owners of trucks from outside the 
state to pay a fee of $10 if the 
trucks made more than five trips 
into Connecticut. This plan 
would have upset reciprocal ar- 
rangements and started a “border 
war.” 

The association opposed com- 
pulsory insurance and it was de- 
feated, although a commission 
was established to study the mat- 
ter and report at the 1937 session 
of the legislature. The present 
financial responsibility law was 
changed to permit waiving of its 
requirements by the Motor Ve- 
hicle Commissioner and to per- 
mit persons to apply for release 
from the financial responsibility 
provisions after one year. 

Need Emergency Lights 

Other new or amended laws 
which affect commercial vehicle 


License 
registra- 
until Feb 


operation include one requiring 
that trucks operating at night 
outside of cities must carry 


emergency lighting equipment 
and use it when stalled; another 
requiring semi-annual inspection 
of all motor vehicles at a fee of 
25 cents, and an increase of one 
cent in the gas tax, now two 
cents. The association, however, 
helped to secure an amendment 
in the gas tax bill which provides 
that collection of the tax will not 
be started until Oct. 1 instead of 
July 1 as at first proposed. 


Tung-Sol Sales Staffs 


Hold Newark Meeting 
Newark, N. J., July 5. The 
sales organization of Tung-Sol 
Lamp Works, Inc., and Tung-Sol 
Radio Tubes, Inc., were called to 
Newark recently for a joint sales 
meeting, by Harvey W. Harper, 
President of both companies. The 
sessions were held at the Newark 
Athletic Club and conducted by 
Clyde C. Bohner. Complete plans 


for the coming year were out- 
lined and discussed. 

Sales promotion and advertising | 
procedure were under the direc- | 


tion of Walter B. Masland. Meet- 
ings on radio tube sales were di- 
rected by George A. Bodem, and 
those on lamps by Donald Harper 
Engineering round tables on 
lamps were conducted by R. K 
Braunsdorff and on radio tubes 
by R. H. Fidler. 

It was announced that Tung- 
Sol have more than tripled their 
usable manufacturing floor space 
through the purchase of a five- 
story factory building. New ma- 
chinery and equipment will be 
put into operation as rapidly as 
possible without interrupting pro- 
duction or delaying orders. Both 
plants will continue to be occu- 
pied and the new space will serve 
to meet future demands. 





o 


Republic Steel Upheld 
In Tubing Patent Suit 
Youngstown, O., July 5. The 
National Tube Co., a subsidiary 
of the U. S. Steel Corp., has been 
infringing on the Johnson and 
Belmont patents used by the Re- 
public Steel Corp. and_ subsidi- 
aries in the manufacture of 
welded pipe and tubing, it has 
been ruled by Federal Judge F. 

P. Schoonmaker in Pittsburgh. 


The suit brought in the 
name of Steel and Tubes, Inc., a 
subsidiary of Republic. The de- 
fendant National Tube Co., in 
addition to using alternating cur- 
rent as generally used by Repub- 
lic, also used direct current and 
the court’s decision, it is said, 
enjoined the defendant from em- 
ploying either one in connection 
with this process 


was 











Over 14,000 Gauges Used 


To Inspect 


More than 
other inspec- 


Detroit, July 5. 
14,000 gauges and 
tion devices are used 
spection of work that goes into 
he making of a Packard One 
wenty car, according to Pack- 
rd factory officials. They range 
1 size from two ounces to 18,000 
pounds and one is so delicately 
accurate that it could detect an 
xrror of 1,000,000th of an inch. 

The same 
ire used in inspecting the larger 


‘ackards are employed in the! 
1aking of the One Twenty. Ball 


and roller bearings are tested for 
noise in a sound-proof room with 
a radio amplifying device that ac- 

mrotely measures the whir of the 
bearing operating under its nor- 


in the in-| 


' els 


kind of devices that | 


Packard 120 


mal load. Each bearing tested is 

rejected if the noise of its opera- 

tion exceeds a fixed standard. 
For measuring the accuracy of 


the piston pins an_ electrical 
measuring device is used. It is so 


finely calibrated that the indica- 
tor on the measuring scale trav- 
a quarter of an inch for a 
measurement of one 10,000th of 
an inch. The measuring mechan- 
ism is carried on an upright bar 
of hardened steel two inches in 
diameter and a foot in length. 
The scale is capable of such fine 
measurement that it actually re- 
cords the extent to which this 
steel bar is deflected by pressing 
on it with a finger. 


Millions of Engines! 


--- from the one-cylinder marine 
to the giant railway Diesel -- - 


are aarled by 


BENDIX 


DRIVES 


STARTIX © 
plus Bendix Drive 


Automatic 


Starting 








universally accepted. 


ECLIPSE MACHINE COMPANY 
ELMIRA, NEW YORK 
(Subsidiary of Bendix Aviation Corporation) 









ACTUAL 
SIZE 


Cranking internal combustion engines—any size, any kind, from 
the smallest to the largest —is the job of the Bendix Drive. 

There are many sizes and types of Bendix Drive, the famous 
**Mechanical Hand That Cranks Your Car.” One of the recent 
motor-car models is illustrated. Each of its few, simple, sturdy 
parts is designed — dimensioned — engineered to its particular 
function, with the experience of millions in use, as a guide. 

When you replace an old Bendix Drive, replace it with a factory- 
new Bendix Drive under our liberal Exchange Plan; when you 
renew a Bendix Drive part, use a genuine Bendix part. In that 
way—and no other way—can you be assured of a continuance of 


the reliable starting service that has made the Bendix Drive so 
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th Dimension 


The News of Automotive Advertising 
By GERRY SCHURMAN 


P 


RINTED ON wrapping paper and bound in burlap, 
Columbia Broadcasting System’s new book ““What does 


Jake think?” strikes a new note in promotional literature. 
The radio chains apparently spend a lot of time getting up 
unusual advertising copy, but this latest contribution by 
CBS hits a new high in neers in the opinion of 


Fourth Dimension. 


Following is part of the explan- 
atory letter sent by George Bijur, 
director of sales promotion: 

“While our research director is 
out in Colorado, wondering if 
heavier clubs would cure that 
slice, we’ve seized this chance to 
publish a book without a single 
statistic, not even one lonely per- 
centage.” 

It seems that Jake, who had 
been a farmhand, a mechanic, a 
taxi-driver and a rubber in a 


and, 


| INDIVIDUAL WHEEL SUSPENSION” 





business. 


Turkish bath, can tell the radio 
executives some things they over- 
looked in their board meetings. 
He is, in fact, a sort of a radio 
guinea-pig. 

ea * * 

HARRY W. POLLARD has 
been appointed Detroit manager 
of Bryant, Griffith & Brunson, 
Inc., newspaper representatives. 
Pollard has had long experience 
in the newspaper and advertising 


He was business manager and 
later president and general man- 
ager of the Rockford, Ill., Daily 
Republic. Later he went with the 
Cleveland News and assistant na- 
tional advertising manager. From 
there he went to the Springfield, 
Mo., Press in charge of local and 
national advertising, and then be- 
came advertising director of the 
Wichita, Kan., Eagle. 

He succeeds E. Clark Huggins, 
who has returned to his home 
town, Wilmington, N. C., to en- 
gage in newspaper work, 

+ * ad 


THE PICKENS SISTERS have 
been added to the Gulf Headliners 
program, heard every Sunday 
night at 8:30 over a 59-station 
Columbia hook-up. 

* * + 


GEORGE W. VOS has been 
named special representative to 
handle all radio advertising for 
Texaco. Vos, governor of the 
Co-operative Analysis of Broad- 
casting, was Texas Co.’s advertis- 
ing manager for a number of 
years. Raymond Brown succeeds 
him. 





3 


of course . 


it has 


Every new motoring development finally reaches a stage 


where people assume that modern cars have it. 


Indi- 


vidual Wheel Suspension is fast approaching that point. 
It has made such a striking difference in riding comfort 


that discriminating automobile 


buyers are demanding it. Delco- 


Lovejoy is glad to have participated 


in the successful development of 


this outstanding 


motoring comfort. 


contribution to 


DELCO PRODUCTS CORPORATION - 


DAYTON, OHIO 


HYDRAULIC SHOCK ABSORBERS 


cased 1 iastestsi sts sstsatecteesttaasselabatataesestacientnien 


<0 he aoe (acme thle 





| west of Salt Lake City, provide 
| an ideal surface. 


| when the 


| Car Co., 
| only hold on the affections of the 


A NEW MOTION picture for 
the Ford Motor Co. is being com- 
pleted by Charles L. Glett, Audio 
Production, New York. It was 
made after a_ trans-continenta! 
trip visiting America’s famous 
scenic sports. 

* * > 


STUDEBAKER’S 11,222-mile 
journey from South Bend, Ind., 
to New York, from New York to 
Antwerp, and then through almost 
a score of countries in a complete 
circuit of the Mediterranean is 
completed. 

Sponsored by Paul G. Hoffman, 
president of Studebaker, the trip 
was made by William C. Garner, 
newspaper writer and _ photo- 
grapher. A number of newspa- 
pers co-operated in the enterprise. 

* * * 


FOURTH DIMENSION took 
some company time to try and 
work out the spider and fly puzzle 
sent by National Motor Bearing 
Co., Inc., Detroit. A vicious-look- 
ing spider and a fly decorate a 
jet-black cover and the puzzle in- 
side is said to have stumped a 
Harvard professor who finally 
gave up in despair, but was solved 
by a high school freshman in four 
minutes. Where Fourth Dimen- 
sion stands is doubtful. We 
peeked. 

Nevertheless, it’s a pretty sure 
bet that more than one busy per- 
son took time out for the puzzle. 
And it’s also a pretty sure bet 
that more than one impatiently 
tore 7 the sealed answer. 


Sparks 


(Continued from Page 1) 
“THE SALT BEDS of Utah, 
near Salduro, located 125 miles 


Mile after mile 
of pure white salt crusted so hard 
that it is almost impossible to} 
drive a nail into its surface with 
an ordinary hammer, give the| 
speed merchants everything they 
desire. Courses can be laid out 
in a straight line dr in a 10-mile| 
circle, The surface is so hard} 
that it does not cut up beneath 
the wheels of the car. Further- 
more, the salt has a marked cool- 
ing effect on the tires so that 


they do not overheat. 
* * oe 





“A NUMBER OF people in the 
eastern section of the United 
States, just like you, you poor 
sap (meaning your conductor) 
confuse Muroec and Salduro, As 
a matter of fact they are 1,500 
miles apart. They are entirely 
different in the matter of their 
surfaces. Muroc Dry Lake is a 
silt bed composed largely of clay, 
with a mixture of sand other min- 
eral matter washed down over the 
centuries from the Sierra Moun- 
tains on the western edge of the 
Mojave Desert. This silt has 
spread over the flat surface and 
water evaporates it be- 
comes baked and hard, with a 
tendency to crack. 

“Our Hudson stock car record 
trials have convinced me _ that 
Muroc is about three miles an 
hour faster for stock cars than 
Daytona.” 

* * * 

TAPS SOUNDED Sunday for a 
gallant gentleman whose contri- 
butions to motoring development 
materially advanced the cause in 
those early days when motoring 
still was in its swaddling clothes. 
George W. Tiedeman was _ the 
father-in-law of Roy D. Chapin, 
president of the Hudson Motor 
but that was not his 


automobile industry. When he was 
mayor of Savannah, Ga., he 


| brought both the Vanderbilt Cup 


and Grand Prix road races to his 


| city and the meet was so admir- 


ably handled that ever after it 
proved a model for other promot- 


| ers to imitate. 


Mayor Tiedeman called out the 


| soldiers to protect the course anu 


they had instructions to shoot if 
necessary to keep the roads clear | 
of pedestrians while the races| 
were being run. If for nothing) 
else that Savannah meet is a high | 
spot in road racing history for | 
the way it was policed, The 
Vanderbilt and Grand Prix were | 
driven off Long Island because the | 


Pinkertons and so called deputy 
sheriffs couldn’t cope with the 
mobs. 

And, too, it was Mayor Tiede- 
man who aided so materially in 
developing the now famous Dixie 
Highway when William S. Gil- 
breath of Detroit was pathfinding 
that north and south main artery. 

+ * o 


TO THIS DESK has come a 
carton containing a heavy-gauge 
metal emblem carrying my initials 
in blue and mounted on the yellow 
diamond and pierced by a red 
arrow, famous emblem of the Sun 
Oil Co. And I read the directions 
which told me that the emblem 
was intended to be placed above 
the license tag of the car. 

Inspection of the gadget 
brought to mind the Lowell 
Thomas broadcast and I remem- 
bered how Lowell was promising 
motorists that they could have 
one of them for a thin dime. And 
you could take it to your nearest 
Sunoco dealer to have it attached 
free. 

Pursuing my investigation, I am 
told by Max Leister, Sun Oil 
sales manager, that requests for 
the emblem are coming in at the 
rate of 7,500 a day. Since June 2, 
when the radio offer was first 
made, orders for approximately 
200,000 have been received. In 
the past week the demand has 
averaged 15,000 daily. Tied up as 
it is with the product, Sun Oil is 
gettings scads of publicity through 
the display of the companys trade 
mark in this unusual manner. 


Whittemore Elected 

Sandusky, O., July 5—Frank E. 
Whittemore, of Akron, is the new 
president of the Ohio State Auto- 
mobile Assn. He was elected at a 
meeting of the association at Cedar 
Point this week. Other officers 
elected include: Carl Stander, of 
Mansfield, 2nd vice-president; Clif- 
ford Murfin, of Portsmouth, 3rd 
vice-president, and D. W. Stroup, of 
Norwalk, 4th vice-president. Trus- 
tees include: D. W. Armstrong, 
Zanesville; A. B. Morring, East Liv- 
erpool and W. E. Stephenson, Find- 
lay. 


Automotive 
On the Air 


MONDAY, JULY 8 
6:45 P.M.—SUN OIL NBC, 
Thomas 
7:45 P.M.—PHILAO (4 imt 
8:30 P.M.—FIRESTONE 
Voice “of Firestone—mixed chorus; 
Daly mphonic string orchestra 
9:00 P.M.—SINCLAIR (NBC Blue), 
Minstrel Show with Gene Arnold 
itor 


Lowell 


e Carter 
» a 
William 


Sinclair 
inter- 


TUESDAY, JULY 9 
6:45 P.M.—SUN OII (NBC Blue), 
Thoma 
7:45 P.M.—PHILAO (C¢ 
9:30 P.M.—FORD (Columbia) 
Pennsy ly and Colonel 
Budd 
TEXAS (NBC, Red), 
his Fire Chief orchestra; 


Lowell 


lumbia), Boake Carter. 
. Fred Waring’s 
anians Stoopnagle & 
Eddy Duchin and 
guest singers. 


WEDNESDAY, JULY 10 
6:45 P.M.—SUN OIL (NBC, Blue), 
Thomas 
7:45 P.M.—PHIIA'O (Co 


Lowell 


lumbia), Boake Carter 
THURSDAY, JULY II 
6:45 P.M.—SUN OIL (NBC, Blue), 
Thomas 


7:45 P.M.—PHIIA'O (Columbia), 


Lowell 
Boake Carter 


FRIDAY, JULY 12 

6:45 P.M.—SUN OIL (NBC, 
Thomas 

7:45 P.M.—PHIIA‘'O 

8:00 P.M.—CITIES SERVICE 
Cities Service Concert—Jessica 
soprano; Cities Service quartet; 
and Milton Rettenberg, piano duo; Rosario 
Bourdon’s orchestra; ‘“‘The Game of the 
Week,”’ baseball talk by Ford Bond 
SOCONY VACUUM (Columbia), Socony 
Sketchbook with Johnny Green's orchestra; 
Virginia Verrill, singer and Christopher 
Morley 

10:00 P.M.—STUDEBAKER (Columbia), Rich 

ard Himber and Studebaker Champions. 

30 P.M.—GOODRICH (NBC, Red), Joe 

Cook, comedian, with B. A. Rolfe and his 

Silvertown orchestra; Tim & Irene; Lucy 

Monroe soprano; Teddy Bergman; Phil 

Duey, baritone; Peg LaCentra; contralto, 

and the Goodrich modern choir 

12:30 A.M.—STUDEBAKER (Columbia), Rich 
ard Himber and Studebaker Champions. 


Blue), Lowell 
Boake Carter 
(NBC, Red), 
Dragonette, 
Frank Banta 


(Columbia), 


10: 


SATURDAY, JULY 13 
9:00 P.M.—RCA VICTOR (NBC, Red), Radio 
City Party—Benny Goodman and his or- 
chestra; Helen Ward, blues singer; Ray 
Hendricks, vocalist; Jimmy, June and Jack, 
trio; Joe Twerp, comedian; John B. Ken- 
nedy, master of ceremonies 
9:30 P.M.—SHELL OIL (NBC, Red), 
Shell Chateau, starring Al Jolson; 
artists; Victor Young’s orchestra. 


The 
guest 


SUNDAY, JULY 14 

6:30 P.M.—ACME (Columbia), 
McConnell. 

8:30 P.M.—GULF (Columbia), Gulf Headliners 
with James Melton, tenor; Revelers quartet; 
Hallie Btiles, soprano; Pickens Sisters and 
Frank Tours’ orchestra. 


Smilin’ Ed 
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New England Factories Continue Busy Schedule 


Automotive Prosperity 


Shared by Parts Suppliers 


Springfield, Mass. July 5. 
Business continues good for 
southern New England manufac- 
turers catering to various 
branches of the automotive indus- 
try, a check of mid-June opera- 
tions discloses. Plants in Massa- 
chusetts and Connecticut gener- 
ally are operating on a busier 
schedule than for several years. 

United American Bosch Corp., 
Wico Electric Co., Indian Motor- 
cycle Co. and Springfield Manu- 
facturing Corp. are among the 
Springfield companies benefitting 
from the continued prosperity of 
the automotive field. All have 
shown marked seasonal increases 
due largely to increased demand 
from car manufacturing centers. 


Auto Radio Demand 

Demand for automobile radio 
parts has helped such Springfield 
machine shops as Stacy Machine 
Works, K. Miller Tool & Mfg. Co., 
Inc., and others. Recent transfer 
of General Electric radio manu- 
facture to the big GE plant in 
Bridgeport, Conn., has made that 
city an important factor in car 
radio production. 

New Departure Mfg. Co., Bris- 
tol and Meriden, Conn., and Rus- 
sell Mfg. Co., Middletown, Conn., 
are enjoying good business de- 
mand from automotive sources. 
The Russell company is carrying 
on a national advertising cam- 
paign to promote its program of 
“engineered” brake and clutch 
service. The company reports 
good results from its plan to re- 
quire all service station operators 


selling Rusco service to pass writ- | 


ten examinations and qualify as 
“M. D.’s” in their line. 

Another Connecticut manufac- 
turer now active in promotional 
effort is the Norwalk Tire & Rub- 
ber Co., Norwalk. 


Five Month Report 
A. A. Hall, 


the Norwalk company, 
that for the first five months of 


1935 business was 15 per cent| 
ahead of the same period in 1934 | 


on tires, while unit sales of bat- 
teries increased 19 per cent 
the same period. 


Fafnir Bearing Co., 
Britain, continues 
operations at a level far above 
that of recent years and is pay- 
ing bonuses to its employes. 
company is expa@Mding its plant to 
meet increased business, erecting 
a new metal forge shop at a cost 
of $18,000. 


New 


Italian Scientists Toy 


With Sugar Beet Fuel 
Washington, July 5.—Supplying 
less than three per cent of its 
gasoline requirements from 
purely domestic sources, Italy 
long has sought a satisfactory 
substitute that would make it less 
dependent upon foreign countries 
for this product, the annual con- 
sumption of which is mounting 
rapidly, according to C. C. Con- 
cannon, chief of the chemical di- 
vision of the U. S. Department of 
Commerce. 


After experimenting for several 
years, he points out, Italian 
chemists and other scientists are 
said to have agreed that alcohol 
is the best domestic product 
available in large quantities for 
admixture in blended motor fuels 
and that the sugar beet, which 
thrives in Italy, is an excellent 
raw material for its production. 

It is declared by Italian inves- 
tigators that the belief that the 
use of alcohol damages cylinders 
and valves was refuted during 
the war, when the Italian army 
secured excellent service from 
cars using a mixture of gasoline, 
alcohol and ether. 


| Corp. 


sales executive of | 
reports | 





in | 
| attend the 


to maintain | 


The | 





iGMAC Charges 
Ind. Financing 


Law is Illegal 


Indianapolis, Ind., July 5. - 
Judge Robert C. Baltzell of Fed- 
eral court here has been asked by 
the General Motors Acceptance 
Corp. of Indiana and the McHenry 
Chevrolet Co. to declare unconsti- 
tutional the act of the 1935 Legis- 
lature empowering the state de- 
partment of financial institutions 
to control and regulate instalment 
sales and contracts. 


The suit asked a temporary 


injunction restraining the officers 


from enforcement of the act and 
then to submit the case to a 
three-judge court for a final rul- 
ing on its constitutionality. De- 
fendants are the Governor, Paul 
V. McNutt; Philip Lutz jr., at- 
torney general; Richard A. Mc- 
Kinley, director of the state de- 
partment of financial institutions, 
members of the commission, and 
Herbert M. Spencer, Marion 
county (Indianapolis) prosecutor, 
all 
enforcement of the act. 


The suits charge that the act is | 


unconstitutional because it dele- 


gates legislative powers to the| 
financial institutions department, | 
and because it “arbitrarily, unrea- 


sonably and unjustifiably regu- 
lates and controls the affairs of 
the complainants.” It is further 
alleged that the financial institu- 
tions department is soon to pub- 
lish orders regulating retail in- 
stalment sales and contracts, 
ing maximum charges and fixing 
the amount of reduction which 


may be offered the retail buyer | 


when he prepays an unpaid bal- 
ance. 

The General Motors Acceptance 
filed the suit 
company and the McHenry Chev- 
rolet Co. as a retail seller. 


Big Crowds Expected 
At Maryland Trade Meet 


Washington, July 5.—A 


© 





of whom are charged with | 


fix- | 





as a finance | 


sub- | 


stantial representation of dealers | 
from this section is expected to | 


the Automobile 
Maryland, 
Ocean City July 15 and 16, 
cording to John Raine, 
manager. 

Among those who will address 
the dealers—at the business ses- 
sion and at the annual dinner— 


Trade Assn. of 


ac- 


are Senator Millard E. Tydings, | 


of Maryland; Governor Harold G. 
Hoffman, 
Rudy, Maryland motor vehicle 
commissioner; Roy Peed, 
president, De Soto Corp.; 
Lucas, Studebaker Sales 
Buck Weaver, General 
Corp.; J. Reed Lane, counsel, Na- 


Corp.; 


which is to be held at | 


general | 


New Jersey; Walter R. | 


vice- | 
Ottis | 


annual convention of | 





Motors | 


tional Automobile Dealers’ Assn., | 


and others. 


a a a Engineers 


Nominate New Officials 
New York, July 5. — 


Nomina- | 


tions for officers of the American | 
Society of Mechanical Engineers | 
for 1936 were announced at a re- | 


cent meeting of the nominating 
committee held at Cincinnati, O. 
Election will be held by letter 
ballot of the entire membership, 
closing on Sept. 24. 

The nominees are: President, 
W. L. Batt, SKF Industries, Inc., 
Philadelphia, Pa. Vice-presidents, 
A. D, Bailey, Commonwealth Edi- 
son Co., Chicago, Ill; J. A. 
Hunter, University of Colorado, 
Boulder, Colo.; R. L. Sackett, Pa. 
State College, State College, Pa.; 
W. A. Shoudy, Orrok, Myers & 
Shoudy, Cons. Engrs., New York, 
N. Y. 

Managers, W. L. Dudley, West- 
ern Blower Co., Seattle, Wash.; 


Chevrolet Haulaways 


A fleet of all-metal enclosed haulaway trucks is now in use making deliveries of Chevrolets 

from the assembly plants at Flint, Mich., Norwood, Ohio, and Buffalo and Tarrytown, N. Y. 

Two cars are carried inside each trailer and two on its solid top deck. So advantageous has 

the use of these trailers been found that the original test fleet now numbers 150 units. The 
old open- type trailer will gradually be replaced with the new units. 


W. C. Lindemann, A. J. Linde- 
mann & Hoverson Co., 


Dass Wh 


ALEMITE MODERNIZATION 


kee, Wis.; J. W. Parker, Detroit 


Milwau- Edison Co., Detroit, Mich. 


N’West Bank Deposits 
Millions Above ’34. Total 


Minneapolis, Minn. July 5.— 
Business and crop prospects had 
advanced today in the Northwest 
as national bank deposits showed 
millions of dollars increase over 
a year ago. Railroads are spend- 
ing hundreds of thousands of dol- 
lars prepared for heavy crop 
movements which will start Aug. 
15 and reach the peak about Sept. 
25. 

In answer to a call by the 
comptroller of the currency na- 
tional banks in St. Paul reported 
total deposits of $157,556,921 as of 
the close of business June 29, an 
increase of $24,622,443 over a 
year ago. Total resources re- 
ported were $175,528,238, an in- 
crease of $2,562.653. 

Bank deposits which were 
nearly up to the record total for 
Minneapolis established in 1931 
were shown. 


TT 


Ct 


“This ¢ “Modernized” ‘Alemite scaneaiie Department brought a 916% 
increase in business during one month for McDonough Motors, Inc., of 


Cleveland, Ohio. 


Let Alemite Prove How an Up-to- _ service facilities 
I 


Date Lubrication Department Can 
Multiply Your Customers and In- 


crease Your Profits, Month by Month! _ based on average 
@ In February of this year, the McDonough Motors 
completely “Modernized” with Alemite Lubrication 
Equipment. Immediately profits soared. In one month 
there was a 134% increase of active customers, with 
as many as fen jobs a day turned away until another 
lift was installed, 


Here is an actual case which proves that motorists 
are realizing that their new, high-speed cars demand 
scientific lubrication. In fact, dealers from all over 
the country, with modernized lubrication depart- 
ments—are reporting tremendous gains in business! 


to get your share of these profits? 
and 


may be that the 


its—don't forget, 
ment is the ‘ 


Alemite 


Are you “‘set”’ 
You CAN—if your equipment, lubricants, 
; = om 

Tunein the Alemite Broadcast! Featuring 

—* Horace Heidt and his Alemite Brigadiers. CBS 
a Coast-to-Coast Network. One- hal hour “T7 
Thursday evening, 10:30 E.D.S.T. 

9: :30C.D.S.1.; 38:30C.S.T.;7: 30M.T. 363 30P.T, 


PNA Oe ee 


LUBRICATION EQUIPMENT 


=~, 


and 


‘show window’ 
An Alemite salesman will gladly 
“Modernization” A 
of increased business, new customers, greater profits! 


ALEMITE CORPORATION 


(Division of Stewart-Warner Corp'n.) 

1878 Diversey Parkway 

Stewart-Warner-Alemite Corporation of Canada, Ltd., 
Belleville, Ontario, Canada 


Ul Obligat; 
comple ce fa Please 
ent 


are right. And that’s just where 


Alemite “Modernization” can help you! 

The Alemite salesman is qualified by experience 
to show how you can speed up work—w ithout waste. 
Complete specifications, including net daily profits 


figures, from the simplest one-lift 


lubrication department to de luxe installations —are 
available toyouwithout obligation. Then check these 
against your own conditions and requirements. 


It 


addition of one or two pieces of 


equipment may enable you to get those extra prof- 


an up-to-date lubrication depart- 
’ of your business! 


show what 
can do for you in the way 


Chicago, Illinois 


—™ wa 
AL EMITE aon ve 
(D, ivision Of Steu 


; 9:30 E.S.T. vie fersey P. 
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Industry’ s First Six Months Near Boom Peaks 


3.768.000 Output 
Of Cars, Trucks | 
Seen for 1935 


Section: 


& - _ - _ _ - — — 


Gules and haventovios 


among 212 Dealers, 


New Cars 
On Hand 
Now 
Trucks 
30 
aoe 
66 
2.4 
74 
1.6 
120 
2.6 
67 
4.8 
15 
3. 
175 
6.5 
58 
4.1 
192 
; 14.8 
| Total 797 4769 809 4981 
PVOTERS nods donee cnicsese 23. 3.8 22.5 3.8 23.4 3.4 
lumbia, West Virginia, North Carolina, South Carolina, Florida, 
Georgia. 
| (6) East South Central—Kentucky, Tennessee, Alabama, Mississippi. 
(7) West South Central—Arkansas, Louisiana, Oklahoma, Texas. 
| (8) Mountain—Montana, Idaho, Wyoming, Colorado, New Mexico, 


Compiled by the National Automobile Dealers Assn, from a survey 


Used Cars 
On Hand On Hand 
Now Month Ago 
Trucks Pass. Trucks 
57 522 48 
3.2 29. 2. 7 
89 971 
3.3 36. 
122 1277 
2.6 27.2 
186 1474 
4. 31.4 
67 628 
4.8 44.9 
18 185 
3.6 37. 
138 1118 
5.1 41.4 
103 466 
7.4 33.3 
115 961 
8.8 73.9 
895 7602 885 7814 
Average 4.2 35.9 4.2 36.9 
(1) New England—Maine, New Hampshire, Vermont, Massachusetts, 
Rhode Island, Connecticut. 
(2) Middle Atlantic—New York, New Jersey, Pennsylvania. 
(3) East North Central—Ohio, Indiana, Illinois, Michigan, Wisconsin. 
Rastateasi f ata _| (4) West North Central—Minnesota, Iowa, Missouri, North Dakota, 
—_ee © _ 1,471,580 new South Dakota, Nebraska, Kansas. Arizona, Utah, Nevada. 
passenger cars during the first six (5) South Atlantic—Delaware, Maryland, Virginia, District of Co- | ¢ (9) Pacific—Washington, Oregon, California. 
months of this year represent a|_ : : RN ee i Ee eye eee Se ee ae oa 


Number Sold 
Past Month 
Pass. Trucks 
417 
23.2 
642 
23.8 
677 
14.4 
979 
20.8 
395 
28.2 
67 
13.4 
664 
24.6 
237 
16.9 
903 
69.5 


On Hand 
Month Ago 
Pass. Trucks 
515 39 
28.6 2.2 
611 65 
22.6 2.4 
479 94 
10.2 2. 
708 102 
15.1 2.2 
562 
40.1 
65 
13. 
688 
25.5 
214 
15.3 
927 
71.3 


Number Sold 
Past Month 
Pass. Trucks 
559 31 
31.1 Roe 
1124 32 
41.6 1.2 
1205 53 
25.6 Bea 
1592 84 
33.9 1.8 
531 
37.9 
201 
40.2 
1164 
43.1 
473 
33.8 
965 
74.2 


No. Junkers 
Pass. Trucks 
14 1 


8 
30 
Bek 
76 
1. 
52 
Bod 


Pass. 
542 


Pass. Section: 
442 

r.. 24.6 
862 

r.. 31.9 
1162 

. 24.7 
1332 

. 28.3 
556 


39.7 


(Continued from Page 3) 
national basis would be much 
higher than the actual. ADN esti- 
mate of used car stocks as of 
July 1, places the total between 
450,000 and 500.000 units, 

The actual upturn in automotive 
sales began in the late spring- 
early summer period of 1933. It 
has continued unabated since that 
time. Much like the progressive 
falling off in automotive sales 
which came during the depression 
the upturn too has been progres- 
sive. 

Registrations at the end of 
1932 had fallen to the low mark 
of 1,096,399 passenger cars and 
180,413 trucks. At close of 1933 
the position had improved to 
1,493,794 passenger cars and 245,- 
869 trucks. In 1934 they climbed 
to 1.888.557 passenger cars and 
403,886 trucks. 
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gain of better than 47 per cent 
over the 995,221 units registered 
in the same period last year. This 
figure is 400,000 above the entire 
year 1932 and is almost equal to 
the 1,493,794 units registered in 
the entire year of 1933. 

During first half 1935 


the in- 


dustry also registered 251,820 as| 


compared with 194,754. This is 
an increase of 39 per cent over 
the previous year but it must be 
taken into consideration that the 
1934 truck registrations were the 
third highest in the history of the 


May Breaks Four- 
Year Record in 
Indiana Business 


Indianapolis, Ind. July 5. 
General business conditions in 
Indiana during May were better 
than at any time since May, 1931, 
according to the monthly review 
issued by the Indiana University 
Bureau of Business Research at 


Automobile production in the 
state, according to the review, 
made a little more than the usual 
seasonal decline, but Indiana’s | 
figure was well above the like | 
periods in the past three years. 
Production of automobile parts 
and accessories was about equal 
to a year ago. 

“Little change was noted in the 
general business situation,” the 
review said. “Industrial employ- 
ment was slightly under a month 
ago, but 4.5 per cent above a year 


less active during the latter half 


of May. 


“Preliminary 


reports 


indicate 


that department store sales were 
about equal to a month ago and 
seven or eight per cent above a 


year 
were 
ago 


ago. 


and 

year ago. 
higher than 
month since 
ear loadings 
a month ago 


Bank 


during 
July 1931. 


were 


debits 
any 


Postoffice receipts 
1.8 per cent above a month 
14.1 per cent above a 


were 
other 


Freight 
a little above 


and a year ago.” 


Concerted Police Drive 
Reduces Car Stripping 
Chicago, July 5.-Due largely to 
a concerted drive against the car 
theft and stripping racket, the 
number of automobiles stolen in 
Chicago during the first six 
months this year dropped 50 per 
cent and an even greater reduc- 
tion was brought about in the 
number of cars stripped, it was 
made known today by the police 
department. 





industry. Already the 1935 fig- 
ures are well ahead of the entire 
years of 1932 and 1933. 

By and large the industry so 
far this year has taken the lead 
over other groups in fighting its 
way back to prosperity. That it 
has not more than scratched the 
surface of the replacement market 
which was built up during the 
depression is shown by the fact 
that there are still some 7,600,000 
cars in service that are more than 
seven years old These cars are 
sorely ripe for replacement at the 
present time. 


ago. Motor trades employment 
compared favorably with the like 
periods in the past five years. 
Non-industrial concerns reported 
their employment slightly above 
a month ago and a year ago.| (., 

Concerns manufacturing food} 7,2 
and kindred products were more] A. Pp, 
active. The steel industry was] of sales |! for the 


Bloomington. 

Used car sales, the review said, 
set a record for May and sales in 
the first five months were slightly 
under the record set in 1929. New 
car sales were reported higher 
during the first five months of 
1935 than during any like period 
since 1930. 


Me Donald Named 


sridgeport, Conn., July 5.—O. R. 
McDonald has been appointed sales 
manager of the Manley Manufactur- 
ing Division of the American Chain 
it became known here today. 
announcement was made by 


From January through June, 
stolen cars totaled 3,456, while in 
the same period last year thefts 
amounted to 7,178. Thirty more 
cars were recovered than were 
stolen. Stripped cars totaled 301 
Van Schaick, general manager| 25 against 752 in the first six 
‘parent company. months of 1 1934 


CUMULATIVE. NEW PASSENGER CAR REGIS 


and Metropolitan New York area which are compiled by Sherlock & Arnold. 


GENERAL MOTORS GROUP 


supplied by New Jersey Motor List Co., 


FORD GROUP 


with exception of New Jersey, 


CHRYSLER GROUP 


Wied by R. L. Polk & Co 
| 


Coming Events 


Cadillac 
Chevrolet 


16997, 15081 
8843) 8642 
140 146 
79 84 
175) 168) 
87) 100 
141 139 
74 117| 
41 69 
20 41| 721 
273| 263) 1902 
1186 13 148 163) 1601 1601 
921 18 135 154, 1290 
805 7| 66 75 9938 
147 1 28 38 226 
123 14 15) 161 
59209 17930 16058,102421 
57795! 9331! 9237! 83318 
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9 
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533) 54494 
650) 53059 
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537| 
833 
824 
507 
618 11 
589 6 
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1253 13 
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55 
14) 
58 
55 
67 
60 
29 
16| 
95 
83] 
59 
33! 
12 
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7082 
5310 


205) 87820 } 
212) 63457 
713 | 
567 | 
1117 
885 
609 | 
670] 
6311 
5241 
15331 
11071 


1090 | 
9154 


67846| 87615 
141751 63245 
4621 713 
387] 565 
1046] 1115 
6e5l 880 
519] 607 
146] 669| 
2901 630 
286] 524| 
826] 1531 
8321 1106) 
862] 1089 
5931 913 


2826 19008 41058 
376 S381) 80940 
18 133 280 
14 sO 253 
38 310 617 
18 149 175 

9 131 349 

2a 8 105 304 
14 2 59 215 
17 3 18 218 
53 30 208 535 
60 28 159 585 
44 30 201 587 
30 ( 95 £59 
10 4 42 72 1281 167 167 | 
6 l +1 57 105] 149} | 149 1 


5217. 2957 20092 43713' 71979! 93467, 213) 936801 
3713) 1457) 9058! 33291] 47519] 68051] 223) 68274] 


NEW PASSENGER CAR REGISTRA 


GENERAL MOTORS GROUP 


35 | 
‘34.4 
35] 
“34 
351 
341 
351 
341 
351 
341 
351 
‘B41 
"351 
341 
35 | 
‘341 ; 
35 | 
34 1 


JULY 42 States for May 


Pa. Pennsylvania Automo- 
Assn. Convention. William 


3478 
31 
LO 
81 
53 
30 





22-23—Pittsburgh, 
bile Trade 
Penn. 


Colorado 


OCTOBER 
3-13—Paris, France, French Automobile Show 
14-18—Louisville, Ky. National Safety (x uncil 
24th Annual Safety Congress 


NOVEMBER 
2-9—New York City. National Automobile 
Show, Grand Central Palace. 
$—Buffalo, N. Y. Buffalo Automotive Trade 
Assn. 34th Annual Show. 
9-16—Toronto, Can. National Motor Show of 
Canada, under auspices Canadian Na 
tional Automobile Chamber Com 
merce 
10-16—Cincinnati, 0. 
Assn Automobile 
Music Hall, 
ft-14—Los Angeles, Calif. American Petroleum 
Institute, 16th Annual Meeting Bilt 
more Hotel 
46-23—Minneapolis, Minn. 
mobile Show. 
23-28—Columbus, 0. 
23-30—Montreal, Can. 


of Eastern Canada 
DECEMBER 


2-8—Seatthe, Wash. 10 
i or en ee CHRYSLER GROUP FORD GROUP 


Industries Show. Coliseum. | 


1261; 8978 
500| 3960 
1458] 11352| 
284} 5990 


4283) 2583 17506) 
1879| 866| 965 


Kentucky 1089 


866 
887 


735 


Maine 
M.ssissippi ’ 
Oxiahoma 


Tennessee 
Dealers’ 
Held in 


Automobile 
Show. 





Wyoming 
1593 


962) 


Complete May Total 549 
Northwest 683] 
Armory Bldg 
Auto Show 


National 


Auteo- 


Motor Show 


24873, 37036] 46306, 115, 46421] 4240, 
9679| 14589] 25828] 112| 25940] 2738 


| 26886| 42342] 64957| 113| 65070] 3651 
| 16684| 23213] 28810| 137| 28947] 3205 
| 34615! 58987] 94986] 142| 95128 5393 
30918] 43320] 46200] 178] 46378 4962 
5204; 3084! 20302| 42707! 71297] 105479 raat 6952 
3529' 1381] 11527) 84295) 50732] 61986] 236| 62222 

$217, 2957| 20092) 43713) 71979] 93467, 213) 93680] 7082) 
3713! 1457] 9058! 33291| 475191 68051! 223) 682741 5310 
19274, 11343] 78230|172794|281641|405195| 775|4059701 27318) 2136) 
9826! 4488| 40192! |124867|179373|230875| $86/231761| 22668| 2436] 





De Soto 
Dodge 
Chevrolet 


Dressing Up 
Your Used Cars 
“Press-on” Windshield Post- 
ers provide a practical, con- 


venient method, with de- 
sired attractive appearance. 





41772 
13133 


9220| 8737| 51864 
84425 


1749| 4206] 344: 

“14755| 13449! 90263 
4602| 7259] 68288 
1379| 17661| 16038|117654 
782| 8916} 9612] 89986 
1593] 17930) 16058/102421 
962! 9331| 9237! 83318 
4245| 64019) 60146|403974 
1998! 25155| 32677|289100 
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26549 
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29536 
24851 
55733 
50796 
75083 
63501 
59209 
5TT95 
246110) 
204166) 


~| Chrysler 


| January _ 
a ry 557 


| February 
255) 


|| March 
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"35 
"34 
"35 | 
"34 { 
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"34 
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Instalment Notes Top Wholesale Value 


© 


See Indication 
Of Reduction In | 


| 
Down - Payment) 


Whereas 
instalment | 


Chicago, July 5. 
the average new car 
note was 92.4 per cent of the aver- | 
age wholesale value of automo- 
biles in 1928, it rose to 104.3 per 
cent in 1934. 


This is the story of a survey | 
made by the National Assn. of | 
Sales Finance Companies, pre-| 


sented in the NASFC News, which | 
continues: 


“It would appear that the only | 
thing which would account for 
the very considerable change (in 
the higher percentages of instal- 
ment note to wholesale value) is 
the gradual decrease in the aver- | 
age percentage of down payment. 


“However, this ratio has not 
yet reached a figure which would 
indicate that, on the average, the} 
down payment had become less 
than one-third of the cash price 
as called for by standard terms.” 


An example is presented from 
which the conclusion is drawn 
that “the new car note can be 
as great as 124 per cent of the 
wholesale value while standard 
terms as to down payment are | 
being adhered to.” 





Super-Charged Auburns 
Make Nationwide Trip 


Auburn, Ind., July 5. More | 
than 150 cities in the United 
States will be visited this summer 
by a caravan of four Auburn cars, 
all painted white. 

The caravan is composed of 
three 150-horsepower super- 
charged models and a six-cylinder 
sedan with public address and 
loud-speaking equipment. In each 
city it will stop at the local Au- 
burn dealers’ showrooms and will | 
also parade through downtown 
business sections. 
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Unclassified—Dealers not specifying number of cars sold. 


permits trucks from one state to 
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of Cars 


| ° e ° j ‘ “ . 
'Distribution by Dealer Classification Breakdown by Makes 
Compiled by National Automobile Dealers Assn. from survey among 212 Dealers Compiked by National Automobile Dealers Asan, from survey among 212 Dealers 
. Used Cars 
Used Cars On Hand On Hand Number Sold 
On Hand On Hand Number Sold Now Month Ago Past Month No. Junkers 
; Now Month Ago Past Month No. Junkers Pass. Trucks Pass. Trucks Pass. Trucks Pass. Trucks 
Class Pass. Trucks Pass. Trucks Pass. Trucks Pass. Trucks | Chrysler Dealers ... 1940 218 2127 205 2019 126 90 
REP cs i 62 0 66 0 55 0 1 0 Avg. per Dealer.. 34.6 3.9 38.0 3.7 35.9 9.2 1.6 
Avg. per Dealer 7.8 8.3 6.9 1.1 |Ford Dealers ...... 1764 321 2040 300 2039 120 + 118 18 
cee na Mona en. 4 110 4 128 4 121 1 9 | Avg. per Dealer.. 51.9 9.4 60.1 8.8 60.0 3.5 3.6 
Avg. per Dealer.. 7.3 .3 85 .8 81 4 3 Genl. Mtr. Dealers.. 2165 333 2424 358 2890 180 53 7 
ns 383 39 395 20 371 14 on 0 Avg. per Dealer... 27.8 4.3 30.9 4.6 o7 9 2.3 4 
Avg. per Dealer.. 11.3 "9 21.6 “? 10.9 3 “7 All other Dealers... 928 23 «1011 22 866 11 32 0 
: : ee ee : oe - : “9 Avg. per Dealer... 21.1 5 23.0 5 19.7 38 7 
GGrenns + debe wis ... 697 42 761 40 701 13 42 3 OUD. a 6ae fig a:-4'4:3-3- S 895 7602 885 7814 437 293 33 
Avg. per Dealer... 18.8 1.1 2.8 13 18.9 4 Ras -1 | Avg. No. Units 
Nii nes teas lesa ice. 1082 178 1253 193 1296 85 61 5 Per Dealer .. 32.1 4.2 35.9 4.2 36.9 2.1 1.4 2 
Avg. per Dealer.. 27.1 4.5 31.3 9 32.4 2.1 1.5 oil . . 
SU yan aia en aioe 4114 594 4682 580 4929 312 141 20 New Cars 
Avg. per Dealer.. 66.4 9.6 75.5 9.4 79.3 5. 2.4 3 ee nee Tones Soe 
Unclassified ........ 349 45 317 39 341 12 17 5 Pass. "aii ga "Saale ev Trucks 
Avg. per Dealer.. 21.8 2.8 19.8 2.4 21.3 7 6 | 68.3 .3 | Chrysler Dealers .......... 2046 250 1811 244 1846 318 
MEE sicteaiinnss 6797 895 7602 885 7814 437 293 33 |_Avg. per Dealer......... %.6 45 3823 44 383. 5.7 
Avg. No. Units | Ford Dealers ..........-.. 1212 193 1169 202 1135 185 
Per Dealer ....... 82.1 4.2 35.9 4.2 36.9 2.1 1.4 2 |General Motors... 840 208 «981301144188 
| Avg. per Dealer......... 10:8 $8.8 23.6 69 i160 ae 
New Cars | All other Dealers.......... 848 61 858 62 516 63 
jad | Avg. per Dealer..... 19.3 1.4 19.5 14 TL ae 
— ice. PME, 1 NRE acon cccesnsssicene 4946 797 4769 809 4981 719 
Class Pass. Trucks Pass. Trucks Pass. = Trucks | Avg. No. Units per Dealer. 23.0 3.8 22.5 3.8 23.5 3.4 
Ge iss dunl dca dveciws 47 35 47 35 10 30 | 
Avg. per Dealer..... 59 4. 5.9 864.4 1.3 3.8 INew Nebraska Syste go 25 miles into the other state 
Wee eR y is aiiivansneiaan 67 1 62 2 63 1 ew Nebraska oystem 'without being liable for that 
Avg. per Dealer......... 4.5 oa 4.1 wa 4.2 wa Will Pay For Itself | state’s license fees, when the 
Sees et sone ha aaa 209 14 242 15 200 12 | a | trucks go beyond the 25-mile 
Avg. per Dealer......... 6.1 4 TA 4 5.9 .3 | Lincoln, Neb., July 5.—State/| limit the same fee as required of 
tate gc cadig 394 21 «4424«-30.—S”s«891~—S—« | Officials say that Nebraska’s new | the truckers who live in the 
Avg. per Dealer......... 10.6 6 11.5 8 10.6 7 | port of entry system established | state must be paid. 
610 132 606 154 648 81 | by the 1935 state legislature will 
Coote ee le ware es ses } 15.2 3. 9 16.2 ie | pay for itself in increased truck 
Avg. per Dealer......... 15.3 3.3 era tly — “* | license fee collections alone. Ap- . i 
\() nn 3358 551 3187 525 3463 530 | proximately $12,000 has been col- Dealers Turn Caddy 
Avg per DORE Sieve 54.2 8.9 51.4 8.5 55.9 8.5 | lected from truckers for license To Pay Used-Car Bet 
TIMCINSMINOR occ cceeess (a 43 201 48 206 40 | fees during the first month and Pe ee 
Avg. per Dealer......... 16.3 2.7 12.6 3. 12.9 2.5 |a half the ports have been func- __ Buffalo, N. Y., July 5.— 
ee rere ei irene: 4946 797 4769 809 4981 719 | tioning. Although the port of || Six Buffalo Chevrolet deal- 
Avg. No. Units per Dealer. 23.0 3.8 22.5 3.8 23.4 3.4 | entry employes’ main duty is to pases om 5 aa wee — ao 
& collect gasoline tax from incom- agers turned caddies in a 
Class (1)—Dealers selling 1 to 10 New Cars per year. ing trucks they also are watching ap Ragone = fo 
Class (2)—Dealers selling 11 to 25 New Cars per year out-of-state trucks for payment saan pay: oe ae 
— as ” F eine of Nebraska truck fees. sales contest. At the start 
Class (3)—Dealers selling 26 to 50 New Cars per year. - sation at hie aii: tee of the contest, the 12 deal- 
* . , ne majority oO e yrts é > ars ¢ y s , 
Class (4)—Dealers selling 51 to 100 New Cars per year. sienna - ‘en. Sahennion-Mamens Seek aa cae - ~ a 
Class (5)—Dealers selling 100 to 200 New Cars per year. border, and while the two states quota. 
Class (6)—Dealers selling more than 200 New Cars per year. have a reciprocal agreement that The dealer in each pair 


turning in the most used 
car sales against his quota 
during the four weeks of 
the contest was entitled to 
the services of his opponent 
as caddy. Used car man- 











With the addition of the states printed today the compilation for May will be complete. . 4 
HUDSON GROUP NASH GROUP NON-AFFILIATED GROUP ng competed in the same 
2 - 3 = | 
e€ 2 c E » ’ 2 , * ' 0 | 
STATES 28 9 2 > - 2 ei sia] §i|ée 2 | S138 . | ‘ . 
é 8 z s ua, % § 2\/a@| 8! 3/55 | o | B83) B/1 S58 2 John G. Barry Retires; 
oo 3 ° € © ° 3 : Ss | a | £< .|2*|3\a- : a : 
s = ras al z e qio cia] @ a1” = | Was 45 Years With G.E. 
42 States for May "35 5774 2374 8148 1592. 1518 31101 534 1738 848 3775 73' 410 4260 948 52] 274890; Schenectady, N. Y., July 5. 
"34 5070) 2536) 7606 879 1664. 2543] 578 1448 633 192) 209) 501 3885) 779 2321 203645 | John G. Barry, senior vice-presi- 
; . 22 78 19 9 28 6 5 4 27 5 22 | 2173 | dent of General Electric Co., has 
Colorado ay = 35 oT 929 11 4 " 10 » 3 » 18 | | 1s94.| retired after more than 45 years 
—— - . == eer a ee ———=>77 | of service. He was elected to an 
Kentucky as 57 16 731 23 ™ a : ~ : ” : : = 4 rte honorary vice-presidency at the 
_ 34 54 18 ia M4 10) eae at : sR a aa ' ="! meeting of the board of directors 
Maine "35 59 24 83] 21 17 38] 1 22 5 27 1 36 2 | 2209 | June 28. 
— 34 Ma 56 1731 23 eh . 3 is) i 6 Cd 2817 | As head of the apparatus sales 
Mississippi "351 15 5 20] 9 6 15] 1 3 12 7 3 | 1717 | division, Barry formulated and 
34° 14 2 161 A 6 10] l 15 i 31 1583 | executed the company’s policy 
Oklahoma  °358~—C~SGO,”~“<~*<i)S*=<“<«~*SSCSS*~‘z MSC~«a SCS ]Cia)s“(iatti‘(i‘ “SFC 1 50 | 4502 | 92@ sales program in that line. 
341 GR 33 iol 16 4 30 | @ 20 ” - { 13 | 2] 3760 The retirement is effective as 
—_— ———__;- ——— ee eens enenmmeeeen panne es — — _ —|of July 1 3arry will maintain 
Tennessee a = - = 2 ° a : = . = : = = ; : 3499 an office here and will be avail- 
A a ‘ , as seb a = = ; = : . : -‘*' |able for consultation 
Wyoming "35 | 25 7 32] | 1 6 1 1 7 | 569 
341 20; so} _—s a be.) Ff} | ff | +. | 157 Sse s 
Complete May Total °351 6113 2486 8599] 1684 1593 32771 561 1838 877 3964 75 418 4479 981 521 293201 Virginians Buy Cars 
34) 5447/ 2703) 8150] 978) 1738) 2716] 598) 1537; 656) 516) 211) 519 4142) 822 2474 219225 Richmond, Va., July 5 (UTPS)- 
Virginians in 1934 purchased slight- 
| 5 « | ly more than half the new cars they 
I a were able to buy in 1929, according 
to figures compiled here. 
- — In 1934, the figures show, 31,372 
HUDSON GROUP NASH GROUP NON-AFFILIATED GROUP new cars were bought, as compared 
—- aia | - a * 59,708 in 1929. For other years 
_ | | « ” the figures were: 1930, 44,652; 1931, 
~ - ~o 2 > 27 491- Q929 9 2. Q22 99 
MONTH 2 & 2 > 2 & | E “ = | d . i 2 ss 8 23 37,491; 1932, 20,813; and 1933, 22,180. 
© 4 % -— | @{1 F 2 < a|/~ | ZE| . | pel 2 | oe © bs — ~ a —— 
- o 2 S q 5 | c 3 £ 5 & | Ot) § g* 5 oe) sO | AS OT 
= = = | ~ Oo = a a a nN | = =e AS HERS 
| - . 4 . 
January "351 3010 1317; 4327] 851 833} 1684] 486! 596! 552 431 50 228 2677! 267 108 136635 ‘=e 
2 34] 797 122 919] ss || '1468) 1468] 434) 453) 292) 349 99} 208) 2242) 506] 610 61242 SEE IT 
February 35 3269| 1264) 4533] 810 803, 1613 423} 900 140 348 3s 194 2123 637 89 170615 
; "34 1805 767] 2572] 31 946 977 232 639, 256 292 98 222 22928 B55 431 94887 (Continued from Page 6) 
March "351 4589| 1844 6433] 1216 1212; 2428] 482) 1323} 795 928 59 317, 3304 97 56] 261477 | have a momentary lapse that will 
341 4153! 2223] 6376] 167| 1418{ 1585] 186] 1173] 317] 421) 144] 222) 4164] 3825) 388] 173287 | Prove fatal. A tire blowout can wipe 
. cance ie , > > r > a > a > ae f a eee ee ee a as oO a rs il : natter o iches l 
April 351 6156 2544, 8700! 1917| 1748| 3665] 564| 1891) 947, 3236 75, 411, 4527/ 952| 62] 319652 0'\ * family. A matter of inches in 
_'341__5810|_3169| 8979} 2501501) 1751] _373|_ 1838] 516) te! 189! 261! 4891) 415/301] 223050 | cars crashing into a ditch and the 
May °35{ 6113) 2486 8599] 1684 1593) 3277] 561, 1838 877 3964 75 418 4479 981 521) 293201 occupants into the next world. Less 
co "341 5447/2703) 8150] 978) 1738) 2716] 598) 1537) 656) 516) 211) 519) 4142 822| 2471 219225) Speed, more caution, safety and san- 
Total to Date "351 23137, 9455, 32592| 6478 6189 12667] 2516, 6548, 3611 8907298, 1568 17110 3811, 3671 1181580) yyy) ee net for ISK and daring, 
84] 18012) 8984/ 26996] 1426) 7071) 8497] 1823) 5640! 2037 2224) 741) 1432 17667) 2423) 1977] 771691 | News. ” me e 
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First Half Automotive Dividends Reach New High 


Stewart Warned 
Profits Are Seen 
Above Last Year 


Grand Total For 
1935 Expected to 
Far Outstrip ’34 


By C. J. ALEXANDER 

New York, July 5.—Declara- 
tions of dividends by automotive 
companies in the first six months 
of this year reached a new high 
for any similar period since in- 
dustrial recovery got under way. 
The total was $48,712,000, as 
against $46,099,000 in the corres- 
ponding months of last year, an 
increase of 5.7 per cent. May was 
the biggest month, declarations 
by both General Motors and 
Chrysler in that month helping to 
lift the total to $20,230,000. 


In recent years, the last half 
has been better than the first in 
dividend declarations in the mo 
tor industry. If General Motors 
comes through with an extra la- 
ter in the year, as anticipated, 
the grand total for 1935 should 
exceed by a good margin the 
$114,000,000 in dividends declared 


| 24 Motors 
| 10 Car-truck 


10 Parts-acce 
| 





in 1934. 


Stockholders Gain 


Declaration by the car and 
truck companies in the first half 
of this year called for the pay- 
ment to stockholders of $33.568,- 
000, comparing with $32,300,000 in 
the like period of last year, an 
increase of 3.9 per cent. Parts 
and accessory companies declared 
$15,144,000, as against $13,799,000 
a year ago, a gain of 9.8 per cent 

Car and truck company decla- 
rations in June exceeded those 
of a year ago but parts and ac- 
cessory dividends fell consider- 
ably below those of June, 1934, 
with the result that the grand 
total was lower than that of the 
corresponding month of last year 
for the first time since February. 

Declarations by car and truck 
companies in June called for dis- 
bursements of $900,000, compar- 
ing with $860,000 a year ago, an 
increase of 4.7 per cent. Parts 
and accessory company declara- 
tions amounted to $1,400,000 as 
against $2,120,000 in June, 1934, a 
decline of 34 per cent. The grand 
total was $2,300,000, comparing 
with $2,980,000, a decrease of 22.8 
per cent. 

Nash Will Pay 

Among the declarations of the 
past week was that of Nash Mo- 
tors Co., which will pay the regu- 
lar 25 cents a share on August 1 
to stockholders of record July 15. 
Modine Manufacturing Co. de- 
clared a dividend of 25 cents a 
share, payable August 1 to stock 
of record on July 20. Tung Sol | 
Lamp declared the regular quar- 
terly dividend of 75 cents a share 
on its $3 preferred stock, payable 
August 1 to stock of record on| 
July 19. National Automotive 
Fibres declared an extra dividend | 
of 12% cents on its no-par Class 
A shares and the regular quar- | 
terly of 25 cents, both payable on | 
August 1 to stockholders of rec- 
ord July 15. 

Prices of parts and accessory 
stocks this week rose to new high 
levels of the year, in the average. | 
The current average of 24.62 for 
ten stocks in this group compares 
with the previous high of 23.59, 
made on the first trading day of 
the year, January 2, and with a 
low of 20.09, made on March 13. 
The average for car and truck 
company stocks, currently 24.34, 
compares with the year’s high of 
24.43, made on January 2, and a 
low of 19.89, reached on March 
13. The tire and rubber shares, 
four leading companies, at 13.52 
are still well below the high of 
17.92, made on January 9, and the 
recovery from the low of 12.50 
on March 13 has not been as 
great as that in the other groups. 

High Average 

The price average for the 24} 
automotive issues, now at 23.61, 
compares with the year’s high of | 
23.88, made on Jan. 2, and the} 
Mar. 13 low of 19.39. 

The Automotive 
price averages for 





Daily News 
the week 


ended July 3 compared as follows 
with the week preceding and the 
corresponding period of last year: 


Last This 
Week Week 


Yea 
Change Ago 
21.70 


$ Tire-rubbers 18.11 
The 


above 


stocks as a_ whole 
their year-ago prices 
the car and truck and parts and 
accessory groups are above the 
1934 level but the tire and rubber 
shares still are well below. 
New Yearly High 
Among the new high prices of 
the year reached during the past 
week on the Stock Exchange were 


those of Briggs, Campbell-Wyant, | company 


Collins & Aikman, preferred; 
Eaton, Mullins, preferred; Kel- 
sey-Hayes B, Midland Steel, Mur- 
ray, Stewart-Warner and Timken 
Roller Bearing. 

Bohn Aluminum moved con- 
trary to the general trend, reach- 
ing a new low for the year. Some 
recovery in this issue was regis- 
tered before the end of the week, 
however. 

There was considerable rejoic- 
ing among stockholders of Hupp 
at the action of the Securities 
Exchange Commission in refus- 
ing to remove shares of that 
company from the Stock Ex- 
change. The Exchange had ap- 
plied to the SEC for authority to 
remove the Hupp stock but this 
was denied on the grounds that 
the affairs of the company had 
improved sufficiently to justify 
retention on the “Big Board.” 


Comm. Credit Acquires 


Ginsberg Corp. Stock 
Baltimore, Md., July 5. — An- 
nouncement was made today by 
A. E. Duncan, chairman of the 
board of Commercial Credit Co., 
Jacob Ginsberg, president of Ed- 
mund Wright Ginsberg Corp., 
New York, that the entire capital 
stock of Edmund Wright Gins- 
berg Corp. would be exchanged 
for 35,000 shares of common stock 
of Commercial Credit Co. 
Edmund Wright Ginsberg Corp. 
was organized a few months ago 
to take over and conduct the fac- 
toring business of Edmund 
Wright-Ginsberg Co., Inc., which 


99.54 | 
wies 23.46 24.62 { 3 «17.69 


are | 
and | 


Last Minute Wall Street Wires 


From 


Wall Street 


New York, July 
the automobile 
rally. 


closed at 50%, up two points for the day. 


Correspondent, 


5 (3:15 P.M. 
companies today staged 
Chrysler entered new high ground for the year and 


C. J. ALEXANDER 


Automotive Daily News 


).—Led by Chrysler, stocks of 
an impressive 


General Motors 


approached its 1935 high and the strengih spread to the 


other automotive issucs. 
also were higher. 


recently changed its 
name to Ginsbros Corp. and will 
continue to function as a holding 
company. 


Suit Fails 

Toledo, O., July 5.—Suit filed by 
Edward Lamb, attorney for Lowell 
Baldwin, Maumee, and Thomas Kuge- 
man, New York, minor stockholders 
against the directors of the City 
Auto Stamping Co. for $300,000 was 
virtually thrown out of court when 
a summary judgment, having the 
effect of dismissing the case, was 
granted in common pleas court by 
Judge John M. McCabe. 

The suit involved ventilation pat- 
ents purchased by the company from 
the Dole Valve Co., of Chicago, at 
a cost of $300,000. The defendants 
were: Amos Lint, C. O. Miniger, H. 
E. Collin, R. D. Mills, Frand Land- 
wehr, Leroy Eastman, and Erwin R. 
Effler. The defendants held the suit 
was improper, and asked summary 
judgment in favor of the directors. 
The judge granted the plea, which 
amounts to dismissing the case. 


Carl E. Vaughn 


Minneapolis, Minn., July 5.—Carl 
E. Vaughn, vice-president and sales 
manager of Casco Products Corp., 
Bridgeport, Conn., died here June 
25, as a result of a fatal accident 
which occurred while he was on a 
business trip. 

Mr. Vaughn was one of the in- 
dustry’s “old timers.” In the service 
of the Klaxon Co., the McConnell 
Mfg. Co., and lastly of Casco Prod- 
ucts, he had made many friends 
throughout the country. 

Mr. Vaughn, for the past eight 
years, had made his home in Park 
Ridge, Ill. Funeral 
held in Chicago. 


services were | 


Tire and rubber company shares 


Michigan Bumper 


Production Pushed 
Grand Rapids, Mich., July 5.— 
Michigan Bumper Co. is assured 
of 24-hour production for several 
months by virtue of contracts 
from several of the leading motor 
companies for spring bumpers for 
1935 and 1936 output, A. P. Crell, 
president, said here today. The 
company is one of only six con- 
cerns in the country which oper- 
ate under license granted by the 
American Chain Co. 


Buick Motor Car Co. has 
awarded its entire bumper con- 
tract to the local firm and deliv- 
eries are scheduled to begin early 
in July. Other business includes 
a substantial portion of the re- 
quirements for Olds Motor Co., 
covering 1935 and 1936 deliveries. 

Michigan Bumper is manufac- 
turing bumpers for Reo cars and 
trucks and for Graham-Paige and 
bumper guards for Olds and 
Buick. Replacement bumpers are 
being supplied Sears, Roebuck & 
Co. to be retailed through mail 
order channels and its 450 retail 
stores. Michigan Bumper is suc- 
cessor to Wolverine Bumper Co. 
and retains the same manage- 
ment. 





Named Director 


Toledo, O., July 5.—Duane Stran- 
ahan, official of the Champion Spark 
Plug Co., was named a director of 
the Woolson Spice Co., to fill the 
vacancy left by the death of the late 
|W. W. Hoffman. 





AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, JULY 5, 1935 


(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 


High Low 
1935 1935 


NEW YORK 


23% 
2901, 

3% 
29%, 
171 


12 
10 
4%, 
15 
11% 
41, 
28", 
23, 


Allis Chalmers Mfg. 
American C, & F 
American Woolen 
Auburn Auto (2) 
Bendix Aviation 
Bohn A. & B.... 
Borg-Warner 

Briggs Mfg. 

Budd Mfg. Co., 
Budd Wheel Co. 
Chrysler 

Cleveland Gr. 
Collins & Aikman 
Commercial Credit 
Commercial Inv. T. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 
du Pont de Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Flectric Storage Battery . 
Evans Products 
Federal Motor 
Firestone T. & R. 
General Elec. (60c) 
General Motors 
Glidden 

Goodrich, B. F. 
Goodyear T. & R. 
Graham-Paige ; 
Hayes Body Corp. 
Houdaille-Hershey B 
Houdaille-Hershey A 
Hudson Motor 
Hupp Motor .. 
Inter. Harvester 
Johns-Manville 
Ke!ly-Spring. Tire 
Lee Rubber & Tire... 
Libbey-Owens-Ford Glass 
Ludlum Steel ... 
Mack Trucks (1) 


Last Sale 
July 5 June 28 


Low 
1935 


High 
1935 


22% 30, 
16% 
2874 
11% 7/8 
10's 4% 
19); 11 
57s 

21 

4, 

15 

5% 

12% 

11 


20 
8, 


Nash 


5s, 


42 
Tric o 





Marlin Rockwell 
Midland Steel 
Motor Products 
Motor Wheel 
Murray Corp. 


Union Car. 
g. @. 
U. &. 
Westinghouse E. 
Yellow Truck 

Young Spring & Wire 


Last Sale 
July 5 June 28 


29 


27 


Packard . 

Raybestos Manhattan . 
Reo Motor . 
Republic Steel Corp. 
Sparks- Withington 
Spicer Mig. . 
Stewart-Warner 

3 Studebaker 

5 Thermoid Co. .. 
Thompson Products . 
Timken Roller Bear. 


Products d 
& Carb. (1). 
Industrial Alcohol 
Rubber 


CHICAGO 


Asbestos Mfg. 
Bastian Blessing 
Bendix Aviation 
Borg-Warner 
Houdaille-Hershey 


Modine 


Mfg. 


Perfect Circle 


Pines 


Winterfront 


DETROIT 


Bower Roller Bearing . 
Biel Lamm Ca. ccccccces 
Parker Rust Proof 

Warner Aircraft Corp. ... 








Chicago, July 5. Preliminary 
estimates are that earnings of 
Stewart-Warner Corp. for the 
tnree months ended June 30, will 
be slightly larger than the $496,063 
net profit reported for the first 
quarter of the year. This will 
bring earnings for the half year 
to around $1,000,000, or approxi- 
mately 80 cents a share on the 
common stock. In the six months 
to June 30, 1934, net profits were 
$540,260. 

Sales for the first half of 1935, 
it is indicated by preliminary re- 
ports, were approximately 20 per 
cent higher than in the first half 
of 1934. 


While improvement in earnings 
has been registered by every divi- 
sion of the company during the 
first six months of 1935, officials 
indicated that a particularly en- 
couraging showing had been reg- 
istered by the radio and refrigera- 
tion divisions. While no exact 
figures are available as to results 
from these two divisions, it is 
understood that substantial out- 
of-pocket losses for these two 
items in the first half of 1934 have 
been translated into modest cash 
gain in the first six months in 
1935. 


The June 30 balance sheet of 
Stewart-Warner Corp. and sub- 
sidiaries is expected to show sub- 
stantial improvement over the 
already strong position reported 
at Dec, 31, 1934. Cash on hand 
at the close of June exceeded 
$1,500,000 with a working capital 
ratio approaching 6 to 1. There 
are no bank loans, 


B. F. Goodrich 
Files New Bonds 


Washington, July 5.—-The B. F. 
Goodrich Co. has filed a registra- 
tion statement with the Securities 
and Exchange Commission for 
$28,000,000 of first mortgage 
bonds, 4% per cent, Series A of 
1960. The issue is to be dated 
Aug. 1, 1935, and to be due Aug. 
1, 1960. The company states that 
the price to the public and the 
estimate of net proceeds, and the 
allotments to underwriters will be 
furnished later. The underwrit- 
ers, however, are shown to be 
Goldman, Sachs & Co., The First 
Boston Corp., Lehman Brothers, 
and Brown Harriman & Co. 

As to the purpose of the issue, 
the company states that the pro- 
ceeds are to be used approxi- 
mately as follows: 

(1) To redeem all of the out- 
standing first mortgage 25-year 
6% per cent Gold Bonds of the 
company at 107 per cent, or to 
reimburse the company for 
amounts expended in acquiring 
such bonds prior to the redemp- 
tion date—-$18,356,000. 

(2) To redeem all the outstand- 
ing funded indebtedness of the 
Hood Rubber Co., Inc., consisting 
of its 15-year, seven per cent 
sinking fund gold notes at 100 
per cent and 10-year, 5% per cent 
convertible gold notes, at 100% 
per cent, or to reimburse the com- 
pany for amounts expended in 
acquiring such notes prior to the 
redemption date—$3,122,000. 

(3) To retire current notes pay- 
able of the company incurred to 
finance the ordinary conduct of 
its business, and/or to be used 
for other corporate purposes. 


Ends Receivership 
Milwaukee, Wis., July 5—A final 
receivership account of Unit Corp. 


| of America was prese nted to Circuit 


Judge Otto H. Breidenbach last week 
by J. Seton Gray, receiver. The pro- 
ceeding was one of the last in the 
litigation since the company was 
thrown in receivership in February, 
1932. ; 
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| Farmer Is Key to Prosperity--Pontiac Sales Chief 


aN 


Sees Stage Set for Real 


Recovery In Near Future 


Pontiac, Mich., July 5.—If the 
success of business and finance 
are as dependent upon agriculture 

and the well- 
being of the 
farmer as we 
are led to be- 
lieve, then the 
key to a unew 
era of prosper- 
ity should be in 
our hands right 
now. 

Thus does A. 
W. L. Gilpin, 


A. W. L. Gilpin 
sales manager 


Co. interpret 
transformation 


the remarkable 
that he has seen 


take place over a vast region of | 
the middle west and far west dur- | 


ing the last 60 days. 

“‘Let nature take 
is a bromide that is older than 
the hills,” said Gilpin, “but its 


repeated cures continue to be as| 


surprising as the newest remedy. 

“That is the unexpected cure 
that has come to agriculture in 
this country. 


“Two months ago when I came 
east from 


a London fog. People were dy- 
ing from dust infection, Men and 
women battled the elements with 
goggles and gas masks, like in a 
great war. The land was a desert. 


“T have just returned from an- 
other trip to the west coast dur- 
ing which I covered the same 
route and passed through the 
same country I had seen 60 days 
before. 

“Today everything is green 
along the way. Crops are being 
taken off those same dust-laden 
fields in Oklahoma, Kansas and 
Texas. They are good looking 
crops. 

“They tell me that the yield is 
good and the prices good. 

“I saw the same condition as 


I crossed the Dakotas and Min-| 


nesota. The West Coast is in 
splendid condition, looking like a 
veritable garden. 

“In wisconsin, the dairying in- 
dustry is prospering. The 
and forage are fine. 

“Everywhere, there is the feel- 


ing that business is on the up-| 
That we are out of the) 


grade. 
woods. There is the hope that 
nothing now will interfere with 
letting nature take its course. 

“It is an axiom of fundamental 
economics that ‘all wealth comes 
from the soil.’ 


“Apparently, nature again has) 


taken care of the soil. The soil 
is preparing the way for the 
farmer with good crops and satis- 
factory prices. 

“The farmer, as a result, finds 
himself in need of more machin- 
ery and farm equipment than 


have been required for several | 


years. 

“In the completion of that buy- 
ing circle which had its origin in 
the soil, there will be 
the sale of tens of thousands of 
automobiles. 

“This happy condition which 
will find its material expression 
with the coming harvest, is going 
to be one of the chief contrib- 
utors, I believe, to a continuation 
through the summer and fall of 
the splendid business which Pon- 
tiac and many other companies 
have experienced this year.” 


Promoted 


Hartford, Conn., July 5. 
John W. MeMorris has been pro- 
moted from machine shop superin 
tendent to factory superintendent of 
the Chance Vought 
craft builders. Before joining Chance 
Vought, he was factory manager of 
the Norma Hoffman Bearing Co., 
Stamford, Conn., automobile bearing 
manufacturers. Joseph M. Barr, 
formerly chief inspector, has been 
made factory manager, and is suc- 
ceeded as chief inspector by Robert 
Witbeck. 


East 


vice - president | 
and general! 
of Pontiac Motor | 


its course’ | 


Phoenix dust clouds | 
covered the western country like | 


grass | 


included | 


Corp. here, air- | 


IN THIS 
CORNET 
| 


(Continued from Page 6) 


shops around the smaller towns and 
able to secure a higher trade-in 
than in the cities. This means that 
the city dealer must either lose the 
business or take it on a that 
not profitable. 

“It would seem that the factory 
would get a greater volume of busi 
ness, with more profits to the dealer, 


is 


basis 


is 


by establishing a closed territory for | 


all dealers and holding each dealer 
responsible for a given quota in a 
specific territory. This procedure 
would allow the dealer to develop his 
own territory 


ing, rather than the present method 
of getting only a certain part of the 
business that developed in his 
logical trade area. 

“While it is true that a dealer does 
not have to meet this competition, 
it is also true that the manufactur- 
ers are desirous of securing the 
greatest volume and, in order to 
meet the factory requirements, deal- 
ers try to meet competitive bidding 
wherever possible. 

“We feel that 
facturers. should, 
mentioned above, give serious con- 
sideration to the establishment of 
closed territories and we would ap- 
preciate having your views on this 
question.”—Delaware Motor Trades 
Assn., E. D. Monahan, executive sec- 
retary, Wilmington, Dela. 


is 


automobile manu- 
for the reasons 


Missing 

Looking through your 
Wednesday, June 26, we notice on 
Page 4, concerning registrations, 
that Alabama is not mentioned. We 
notice on Page 3, under Geographi- 
cal Analysis, that you do mention 
Alabama but not in the new pas- 
senger car registrations. 

We do not know how the rest of 
the state feels about it, but our par 
ticular organization is more or less 
proud of the fact that we have sold 
a number of cars, both new and used, 
and we would like for everybody 
| possible to know about it—W. F. 
Routon, Drennen Motor Car Co., 
Birmingham, Ala. 

EpITor’s NOTE: 
turns from states are published 
quickly as they are available 
the entire report from the 48 states 
and District of Columbia 
| plete. 
|of ADN went to press the 
| from Alabama had not yet been re- 
| ceived. These figures were received 
|and published in the June 29 issue. 


issue of 





Registration re- 


as 


1s 


| They will be repeated in the recapit- | 


ulation of all states July 10, and a 
complete five-month report will ap- 
year July 17. The table on Page 
referred to in this letter, was a 


until | 
com- | 


At the time the June 26 issue | 
returns 


3, | 


5,19 


time 
any one week. 
Soto 


De 


9 


week's 


of 


used car 


Greene, 


sales 


Market Research Data 


Ready For Distribution 

Washington, July 5. 
sity of 
surveys 
market 
tend the use of an improved item, 
has 
seems almost unnecessary repeti- 
tion 
again, Claudius T. Murchison, di- 


soto 


be 


rector 


and 


under factory super- | 


vision, and he would get the business | 
that he was responsible for develop- | 


=vyour own 





geographical break-down of commer- | 


sales for the first 


1935-34. 


cial car 
months of 


four 


Boasting 


I note in Sparks of the June 22 
issue of ADN a paragraph which 
says, “There have been several com- 
panies which are able to boast that 
already in 1935 they have manu- 
factured more cars than in all o 
1934, but I think Ralstron is the 
first sales manager who boasts that 
his retail sales right now 
total sales for 1934.” 

I think I should call your atten- 
tion to the fact that Roy Peed can 
also do a little boasting about retail 
deliveries. For the first 26 weeks 
of 1935, De Soto has delivered at re 
tail 13,986 units and this is 32.5 per 
cent more than the total De 
deliveries reported for the 
year of 1934. 

Also of interest to you should be 
the fact that the week ending June 
29 was a new all-time high record 
for combined Plymouth and De Soto 
deliveries by De Soto dealers, the 
figures being 3,318 Plymouths and 
712 De Sotos. 3,318 Plymouths 


99 


exceed 


soto 


entire 


The 
constitute a new all-time high record 
for Plymouth deliveries by De Soto 
dealers, and the 712 De Sotos are 
within four cars of the all-time high 
De Soto delivery record, 
Another item which should 
real interest is that used ear deliv- 
eries reported by De Soto dealers 
for the week ending June 29 were 


be of 


Domestic 
Department of Commerce, stated 
this week, in announcing the pub 

| lication 


units, 
high 


promotion, ¢ hry 
Division, 


to 


right through the summer and 
fall months as the farmer gets 
paid for his produce. He is the 
best customer that comes into our 
market because usually he has no 
used car to turn in, Dealers in 
the agricultural states tell us that 
farmers refuse to accept the low 
offered for their old jal- 
lopys, (mostly seven years or 
more old) because they can al- 
| ways make some use of them on 
|the farm and unlike the city 
buyer they have plenty of space 
in which to keep ’em. 


Sheet for the Introduction of New 
Industrial Products. 


This study, 


setting the new all 
record on used cars for 
Used ear stocks with 
dealers represent but 4.6 
supply at the average rat 
deliveries.-Burch E 
of advertising 


known as Market 
Research Series No. 6, was pre- 
vmared by O. C. Holleran of the 

irketing Research and Service 
De ‘ivision, and is available from 
he Bureau of Foreign and Do- 
nestic Commerce, Washington, or 
hrough any of the Bureau’s Dis- 
rict offices to be found in prin- 
ipal cities, for 5 cents each. 


director ind 


sler Corp., 
Detroit 
prices 


The neces- 
complete market 
before attempting to 
a new product, or to ex- 


making ‘ 
“__a word in 


edgewise” 


fk + 


en so emphasized that it SO ALL IN ALL, as we fold up 
the typewriter and unbend the 
fishing tackle this week-end, there 
is nothing that I can see on the 
horizon which indicates anything 
but bigger and better days ahead! 
If there be those who disagree, 
let them speak now or forever 


hold their peace. S’long!—G. M. S. 


this question Continued from Page 6 
THEN THE FARMER, whe 
took about a third of all the pas- 
senger cars and trucks manufac- | 
tured, is now back in our market 
in a big way. I look for a great 


selling season which will extend 


go into 


of the Bureau of Foreign 


Commerce, U. S. 








of a new study, Check 


sound 


judgmen 


sustained 
g 


The steady growth of advertising revenue from the columns of 
AUTOMOTIVE DAILY NEWS is the most convincing evidence 
we can submit as to its growing acceptance as “the medium 
through which to reach everyone who amounts to anything in the 


Industry !”’+ 


tFrom an advertising agent’s letter to a client 


Although there has been no increase in advertising rates, the 
actual dollar volume of display advertising for the first six 
months of 1933, 1934 and 1935 would appear graphically as 


follows: 


DISPLAY ADVERTISING REVENUES 


FIRST SIX MONTHS 
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1935 


1*A. D. N 
York to Detroit by present publishers June | 


W 


was purchased and moved from New 57 % iin over 1934 


1933 


we 


Thus has the sound judgment of hundreds of manufacturers 
and advertising agents alike been sustantiated by a majority of 


the key executives who have recommended advertising in 


Automotive Baily News 


The Newspaper of the Industry 
DETROLT 


WASHINGTON CHICAGO 


YORK 
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OUR STEADY GROWTH 


WITH DODGE AND 
Q [ MOL) My” 


Says OM Black 











“VWs expected to do better with Dodge 
and Plymouth, but even so, we 
have been amazed at our steady growth,” 
writes C. H. Black, President, C. H. Black 
Company, Lima, Ohio. “Our operations 
have been profitable from the start. 

’ There are several reasons for this. 
First, everybody wants a car with the 
fine reputation Dodge has earned over 
the past 21 years. Public acceptance for 
Dodge and Plymouth today is greater 
than ever. 

‘Another factor is the unusually 
wide market coverage this franchise 
offers. With Dodge and Plymouth cars, 
we are able to reach virtually every 
buyer in the popular-priced market. 
“And the great line of Dodge trucks 


C. H. BLACK 
President, C. H. Black 
Company, Lima, Ohio. 


gives us a chance to sell just about every 
truck user. The profits from Dodge 
trucks alone cover our overhead. 

“And last, but by no means least, is 
the encouragement and constructive 
cooperation you always give us. Every- 
one in the Dodge organization takes a 
personal interest in us. 

“We just can’t help but go places 
with advantages like these.” 


The complete facts about Dodge and 
Plymouth cars and Dodge trucks — 
the triple franchise— may surprise you. 
Simply write to A. vanDerZee, General 
Sales Manager, Dodge Division— 
Chrysler Motors, Detroit, Michigan. 


DODGE and PLYMOUTH CARS and DODGE TRUCKS 
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